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Feminine footwear fashioned from soft, supple Milwaukee 
Calf, with its rich, deep colors and lustrous beauty, helps any woman 
to look like a dream walking. 
But irresistible appearance isn’t the only treat. There's soothing 
comfort too — unexcelled comfort that’s always associated 
with Gallun’s famous tannages. 


To feature shoes that find favor among the ladies fair, for comfort 
and for beauty, be sure to check the Gallun 
numbers in your orders to leading manufacturers. 


Watch your sales grow — your business prosper. 
A. F. Gallun and Sons Corporation, Tanners, Milwaukee, Wis. 


OTHER FAMOUS GALLUN TANNAGES 


Norwegian Calf Normandie Calf 
boarded grain boarded, glazed 


Cretan Calf 


smooth, but not glazed 





News about 


1. Hycar-impregnated paper, 
when used for insoles and 
welting, adds advantages: 
high resistance to moisture, 
chemicals and aging. It’s 
soft, yet extra strong and 
increases tear and wet 
strength, 


leather finishes. It gives 
strong adhesion to leather 


in shoe production and fiber, increases wear. 


-HYCAR HELPS 3 WAYS 2. Hycar js an excellent pig 


and sales 


3. Where soles are bonded to uppers, Hycar-based 
adhesives resist the effects of water, oil, gasoline, 
sand and grit. The adhesives work equally well 
to bond soles made with rubber, cork or plas- 
ticized polyvinyl chloride to any material com- 
monly used for uppers. 

' . Li 


HE three uses for Hycar American rubber pictured here 
help shoe manufacturers improve production techniques B. F. Goodrich Chemical Company 
—and also help produce more saleable shoes. A Division of The B. F. Goodrich Company 


Hycar is a highly versatile material. It can be used as an ad- 

hesive .. . as a latex for coating or impregnating ... and in 

more time-and-money-saving ways. CQ fF 
It may help answer a problem for you, or help you improve Reg U.S. Pat Of 

products or develop new ones. For technical information about 


oe 
Hycar, or advice on your specific need, please write Dept. Amu Rubber 


HO-5, B. F. Goodrich Chemical Company, Rose Building, 
Cleveland 15, Ohio. Cable address: Goodchemco. In Canada: 
Kitchener, Ontario. 


GEON polyvinyl materials « HYCAR American rubber * GOOD-RITE chemicals and plasticizers # HARMON organic colors 
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FOSTORIA INFRA-RED OVENS 
CUT DRYING COSTS 


SAVE TIME-IMPROVE QUALITY 
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Proof. At Wolverine, Fostoria Infra-red dries moisture from men’s work shoes Elmer J. Rumpf, President; C. E. Belding, 
* in 10 minutes. Cement on bottom is dried at same time. F. G. Moynahan, Rossi, Vice- 
Presidents; L. C. Bedford, Secretary. 
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CEMENT DRYING—Takes only |'/2 to 9 minutes depending on type of cement 
and particular operation involved. Drying with FOSTORIA INFRA-RED is 
thorough and uniform regardless of humidity conditions. 

SOLE DRYING—Takes only 5 to 10 minutes depending on sole thickness and 
handling method. With FOSTORIA INFRA-RED you get better drying, better 
filishing, faster last turnover. 

MULLED SHOE DRYING—Takes only 4 to 10 minutes depending on type of shoes 
and amount of moisture. Shoes shrink to lasts better. Drying is sure and even 








in any weather with FOSTORIA INFRA-RED. 
BOX TOE SETTING, DRYING BOTTOM FILLER, DRYING STAINS, ETC.— 





— 


Fill in coupon or 
write us about 
your problem — 
let us show you 
what we can do 
for you. 


Doing these and many other drying jobs faster and better has been thoroughly 
pegved with FOSTORIA INFRA-RED. 


YOU SHOULD INVESTIGATE THESE COST SAVINGS! 


¥See us at Booth No. 305, Factory Management Conference 
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Please send information on Infra-red Ovens for 





drying 
YOUR NAME ____ 
COMPANY 
ADDRESS 














THE FOSTORIA PRESSED STEEL CORP. Fostoria, Ohio 


Oldest and Largest Manufacturers of Infra-red Ovens 
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SIDES SPLITS 


Featuring light weight For every purpose. 
leathers in white & colors Exceptional quality. 



































You can de better at ‘Kom 2— 
Much better 





Representatives 


S. FARKASH, INC. 
New York, N. Y., and 


Pennsylvania 
ANTON INGRAHAM 
St. Louis, Mo. 
—— LEATHER CO 
Ohio Territory = 
JOSEPH HALL, INC. TANNERIES & SALESROOMS 


Rochester, N. Y. PEABODY MASS 
VICTOR W. HEARTEL 


Chicago and Milwaukee 


WM. T. DAVIDSON 
Los Angeles, Cal. 
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When men cease to complain, civ- 
ilization will fall on its face, progress 
will stagger to a halt, and men will 
rot in their own inertia. Complaint 
is the heartbeat of all worthy advance, 
it motivates our constant striving to- 
ward the better life. 

This applies to all aspects of life 
and work—including shoe business. 
The “gripe,” for all its irritating ef- 
fects, is simply a rebellion, mild or 
otherwise, and if it stirs action to- 
ward improvement, it renders’ a real 
service. 

Now as an example, let’s apply this 
to the shoe industry. This industry, 
like all industries, has a natural sensi- 
tivity to any complaint or gripe about 
its methods, its policies, its products, 
its general attitudes. Yet no industry 
can escape constant criticism from 
within or from without. And when 
any industry resists the complaint or 
gripe or criticism, its fibers are sub- 
ject to disintegration. 

For decades, now, many thousands 
of shoe men have expressed the gripe 
in one way or another—have said in 
effect, “We can do it better than it’s 
being done now.” . . . Or, “We should 
change from this way or that way.” 


Attitude Breeds Progress 


Out of this attitude has come a 
constant flow of new and improved 
machines, of new products and equip- 
ment, of new methods of making 
shoes, of new systems of operating 
a plant, of more effective ways of 
distributing and merchandising shoes 
to attract more customers, of pro- 
cedures to improve the quality of the 
product and sell it for less than be- 
fore. 

None of this would have come to 
ren had not shoe men of all kinds 

n imbued with the spirit of the 
“gripe” and the complaint. All sci- 
entific progress rests on the same 
foundation. Men do not move ahead 
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Advancement of an industry is neither in- 


evitable nor accidental. It depends upon a 


combination of self-stimulation and out- 


side inspiration. For there is an age-old 


and positive 


FORMULA For Procress 


unless and until they recognize their 
present position as unsatisfactory 
and in need of improvement. “It can 
be done better,” is the shoulder be- 
hind every push forward. 

Complaint or gripe or criticism 
does not have to be the kind that an- 
noys others deliberately or mali- 
ciously. But some annoyance is in- 
evitable. There are always those who 
believe that the status quo, the pres- 
ent status of things, is satisfactory. 
Those who think that these things can 
be done better will come in natural 
conflict with the ideas or attitude of 
those who think that things are all 
right as they presently stand. This 
has been going on since the begin- 
ning of mankind and will never cease 
so long as human nature is what it is. 


Active Attack 
An extremely interesting comment 


is that made by Alfred North White- 
head: “Active attack on the environ- 
ment is the most important fact in 
man’s existence . . . The explanation 
of this active attack is a three-fold 
urge: (1) fo live; (2) to live well; 
(3) to live better. In fact, the art of 
life is first to be alive; secondly to 
be alive in a satisfactory way; and 
thirdly, to acquire an increase in sat- 
isfaction.” 

If we apply this to the shoe indus- 
try specifically, it can be seen in a 
very interesting light. For example, 
“Active attack on the environment 
of the shoe industry is the most im- 
portant fact in the industry’s exist- 
ence.” 

And let’s “convert” it further: 
“The explanation of this active at- 
tack is a three-fold urge: (1) to make 
shoes; (2) to make them well; (3) 
to make them better.” 

The start and successful develop- 
ment of any shoe manufacturing firm 
complies with this “law.” A man 
has an urge to make shoes, thus opens 
a factory. Developing pride in his 
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work, he strives to make shoes well. 
And knowing always that the bigger 
rewards before him are the result of 
his being able to turn out a better 
job than his competitors, he is for- 
ever trying to improve his product— 
to do the job better. 

This formula represents a good 
slice of human nature. When we ask 
why men behave as they do in a 
given environment, this formula may 
comprise a good share of the answer. 
Certainly, like conscience, it is an 
urge stronger in some men than in 
others. But, like conscience, it is 
nevertheless ingrained in all men. 
The important thing is how strongly 
we stimulate ourselves, or are in- 
spired by others, to make this for- 
mula work to its maximum potential. 

And this brings us to the Factory 
Management Conference, being held 
in Cincinnati, April 26-28. Here is 
an expression of this “formula” in 
positive action. Here are men gath- 
ered to learn how to make a shoe, 
how to make it well, and how to con- 
stantly improve upon the product by 
sharing their experience and knowl- 
edge. 


Stirring Of Conscience 


This meeting expresses, deep down, 
a stirring of men’s consciences — the 
relentless question, “Are we doing it 
as well as we can?” So long as there 
is this stirring in men’s minds, “prog- 
ress will be assured of progress.” 

These men have stimulated them- 
selves, and these Conferences have 
inspired them. It is this combination 
of self-stimulation and outside in- 
spiration that has spelled advance- 
ment and improvement since the be- 
ginning of time. The fruit of this 
has been shared by all. But no one 
has the right to share the fruit with- 
out helping to seed the land. 


Reprints at nominal costs: Up to 100, 10c 
each; 200-500, 5c each; 1000-3000, 2%c each; 
5000 or over, 1%c each. 
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Harold R. Quimby 
Secretary, NSMA 


Three-Day Meeting To Be Largest 
SHOE FAcTORY CONFERENCE 


Dr. David Guy Powers 
Featured Speaker 


James Nolan 
Technical Consultant, NSMA 


Fifth Conference host to hundreds of shoe management executives 


Tre fifth Factory Management Con- 
ference, to be held April 26-28 in 
Cincinnati, without question will sur- 
pass in size and attendance any of 
the meetings to date. The Conference, 
sponsored by the National Shoe Man- 
ufacturers Association, has grown so 
rapidly that it is currently bursting at 
the seams. It appears almost certain 
that this will be the last year the Con- 
ference will be held in Cincinnati. 
The city does not have hotel. facilities 
sufficiently large to hold the show. 

For example, three yéars ago there 
were approximately 55 exhibits; last 
year these expanded to 85. This year 
they will number around 100. The 
Conference officials report that many 
other exhibits could have been sched- 
uled from a substantial waiting list 
had there been room available. 

Incider.tally, the so-called Educa- 
tional Exhibition—the displays put 
on by shee factory suppliers — have 
now become integrated as @ signiti- 
eant part of the Popbarenss, making 
a genuine contribution to this “expo- 
sition of technology and science” for 
the shoe industry. 

For example, a large share of the 
exhibitors have for months been de- 








Program Schedule 


Sunday, April 26 
10:00 A.M. — Official open- 
ing of Exhibits 
6:30 P.M. — Buffet Supper 


Monday, April 27 
8:30 A.M. to 12:30 P.M. — 
Children’s Group Meeting 
8:30 A.M. to 12:30 P.M. — 

Men’s Group Meeting 
1:30 P.M. to 5:00 P.M. — 
Women’s Group Meeting 


7:00 P. M. — Dinner 
Dr. David Guy Powers, 
Speaker 


Tuesday, April 28 
8:30 A.M. to 12:30 P.M. — 
Women’s Group Meeting 
1:30 P.M. to 5:00 P.M. — 
Children’s Group Meeting 
1:30 P.M. to 5:00 P.M. — 

Men’s Group Meeting 
3:00 P.M. to 5:00 P.M. — 
Technical Committee Meet- 
ing 
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veloping new products and equip- 
ment to be introduced for the first 
time. The Conference has become a 
sort of springboard, an auspicious 
event, at which to launch new prod- 
ucts. In fact, so important has the 
Educational Exhibition become that 
the Conference officials have-set aside 
several hours each day for the hun- 
dreds of delegates to visit the exhibits 
and view the new products and equip- 
ment. ; 

The Conference opens officially on 
Sunday morning, April 26. The day 
will be devoted to the Educational 
Exhibition. In the evening a buffet 
supper will be held, an opportunity 
for socializing among the hundreds 
of shoe factory executives (superin- 
tendent level up). 

Monday will be given over to the 
group discussional periods on men’s, 
women’s and juvenile shoes, with 
time out for these groups, on a stag- 
ger basis, to further visit the exhibits. 

In the evening a dinner will be 
held, at which the principal speaker 
will be Dr. David Guy Powers, of 
Queens College. He is an instructor 
of instructors for the famed Dale 
Carnegie Institute, and for a number 
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of years has been a sales consultant 
with such firms as DuPont, Johnson 
and Johnson, Batten, Barton, Dur- 
stine & Osborn, and many others of 
that calibre. 

Tuesday will be a similar pattern 
to the program of Monday, with the 
exception of the speaker and dinner. 

The Factory Management Confer- 
ence was born in 1950, when the 
National Shoe Manufacturers Asso- 
ciation organized its Technical Com- 
mittee, and appointed James Nolan 
as official technical consultant. This 
committee foresaw the need of em- 
phasis on shoe technology, long neg- 
lected in favor of the sales and fash- 
ion and merchandising types of “shoe 
shows” common within the industry. 

And so was created the Factory 
Management Conference for the pur- 
pose of bringing together the hun- 
dreds of relatively isolated factory 
management executives to exchange 
ideas, to discuss common plant and 
shoemaking problems, and to share 
the vast reservoir of accumulated 
knowledge and experience existing 
among these men. 


Meets a Real Need 


Weir Stewart, Chairman of the 
Technical Committee, states, “The 
first Factory Management Conference 
was held in Cincinnati, May 1950. 
It was, of course, experimental, but 
we discovered it met a real need. The 
original plan of free and unrestrained 
discussions is still basic. And while 
some things have been eliminated 
and others put in—notably the edu- 
cational exhibits — it is enthusiasti- 
cally conceded that we have added an 
invaluable service which should be 
continued.” 

The response of the hundreds of 
factory executives, the visiting dele- 
gates, has been remarkable. The 
group discussions, led by selected top- 
notchers in respective fields, have 
proved extremely fruitful. Repeated 
complaints heard: “These Confer- 
ences should be held over a full week. 
There’s so much to talk about, so 
much to learn.” 

Even though these Conferences are 
only five years old, the stories arising 
out of them have already become 
legion. A new technique in cutting, 
learned during a group discussion, 
resulted in a $14,000 saving for one 
factory over the next year. A prob- 
lem dealing with conveyors was con- 
verted by another factory into a $12,- 
000 saving. A new machine layout 
plan in a stitching room speeded up 
operations in one plant by 60 percent. 


Though the group discussions are 
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closed meetings which can be at- 
tended only by representatives of 
companies that are members of the 
National Shoe Manufacturers Asso- 
ciation, an increasing number of 
non-member executives have been at- 
tending the recent Conferences to 
visit the Educational Exhibition. 
It is believed that more new ma- 
chines, supplies and equipment are 
introduced at these Conferences than 
at all other shoe shows combined 
over the year. Because these items 
deal directly with the making of shoes 
and operation of the factory, and be- 
cause the attendance is almost wholly 
factory-minded executives, it is the 
most natural “launching time and 
place” for all these new items. The 
interest of the delegates in these new 
products is several times greater than 


that of the average visitor to other 
shoe shows. 

An ever-increasing number of shoe 
manufacturers, all members of the 
Association, are sending delegates to 
these Conferences, and firms are tend- 
ing to send larger groups each year. 
This is regarded as one of the best 
indications of the rising importance 
of the Conferences in the shoe indus- 
try. The technical sessions or group 
discussions are so arranged that vir- 
tually every aspect of shoe factory 
operation and the making of shoes is 
covered in the schedule. This, nat- 
urally, establishes points of interest 
for all factory executives, from the 
superintendent up to top boss. It is 
also one of the major reasons why 
the Conferences have grown so rap- 
idly in significance and popularity. 
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Netherland-Plaza Hotel, Cincinnati—Site of Factory Management Conference 
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SCIENTIFIC 
PROGRESS — 
ITS MEANING 


Weir Stewart 


Chairman 


Technical Committee 
National Shoe Manufacturers Assn. 


"There's no need to mourn ‘the good old days’ of shoe- 
making. This age of science is contributing great gains to 


the shoe industry." 


HERE is no need to mourn the passing of “the good old 
Tasye” when shoemaking was an art and the maker an 
artist with a nurtured devotion to his work. For all the 
nostalgic appeal of the good old days there are some 
realities which all industries, all human effort, must face. 
Nothing stands in the way of progress—the endeavor to 
do something faster, easier, and at lower cost. 

Science was born out of this progress, and inevitably it 
replaced art and craftsmanship in shoemaking. This appli- 
cation of science, of systematic method, to shoemaking has 
proved a boon to the industry, to its people and to the 
public it serves. 

Science in shoemaking has given leisure to our working 
force, and has also provided a level of wages whereby that 
leisure time may be enjoyed. It has given a broader, hap- 

ier life to the working man. It has raised the standard of 
iving of all Americans—has provided us with more things 
at lower cost. 

When we say “progress” we interpret it in terms of 
results, All progress is measured in terms of filling men’s 
lives with the good things and the shedding of the burdens 
and the worries. It is just this that is the measure of what 
we call the “standard of living.” 

The Factory Management Conferences are contributing 
in a major way to this scientific progress in shoemaking. 
The introduction of the new machines and equipment and 
products now traditionally launched at these Conferences 
is one important aspect of this progress. The technical ses- 
sions or group discussions on matters of shoemaking and 
plant management and operation is another significant 


Then we talk of “science” or “progress” in the shoe 
industry we mean it in the same sense as it is meant in 
medicine or nuclear physics or chemistry or any other 
specialization. For science and progress are hinged on two 
factors: 

(1) The creation of ideas translated into improved or 
new products or methods. 

(2) The free exchange of ideas and experience among 
men who have mutual interests. 

It is these two things that are being fostered by the 
Conferences. Therefore, in every genuine sense we can 
say that the Conferences are making a significant contribu- 
tion to science and progress in shoemaking. And all those 
who are participating in these Conferences are not only 
making their contribution to progress, but are being per- 
sonally enriched by their participation. 
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GREATER 
ADVANCES 
FOR INDUSTRY 


Charles H. Jones, Jr. 


President 


National Shoe Manufacturers Association 


"We should be fully aware of the many new develop- 
ments gradually bringing us closer to semi-automatic 
shoemaking." 


panies shoe manufacturers throughout the country are 
faced with a real challenge. The industry as a whole 
must find some way or ways to help smooth out the ever- 
present fluctuations of shoe sales and shoe production. 

Also needed is the early development of solid procedures 
which will enable the industry collectively and individually 
to maintain a steady and reasonable profit record. 

All this can only bé accomplished by rubbing elbows, 
so to speak, with other shoe manufacturers and shoe tech- 
nicians, helping to spark and inspire the ability and initia- 
tive of those individuals delegated with the responsibility 
of producing good shoes. 

In the not so long ago past around 1900, it took 170 maa- 
hours to make a pair of medium-grade men’s shoes. By 
1923, this figure was down to 106 man-hours. Today it 
requires only 93 man-hours. 

Back at the turn of the century, a pair of fine leather 
shoes was regarded as sheer luxury. Today, such shoes 
have become commonplace, available to practically every- 
one. 

All this, through the application of science and research. 
has been accomplished in the space of a half century. The 
next half century should bring even greater advances for 
the shoe industry—provided we take full advantage of the 
opportunities science has placed before us. 

It seems to me in planning for the future that we should 
be fully aware of the many new developments which are 
gradually bringing us closer and closer to semi-automatic 
shoemaking. While many of these developments are not 
in actual use at the moment, foremen, supervisors and 
technicians should be encouraged to learn more about these 
new developments and techniques, if our industry is to 
continue to grow. 

At Cincinnati, there will be ample opportunity for all 
to discuss their own individual as well as industry-wide 
problems. Here also, they will be able to view the latest 
machines and the newest in shoemaking technology which 
cannot help but improve our relations with each other as 
well as with other segments of our industry. 

Here you will see the largest number of new machines, 
new equipment, new materials and the latest operating 
methods ever assembled for display purposes under one 
roof. In addition, the separate session devoted to the 
making of men’s, women’s and children’s shoes will enable 
everyone to participate in discussions of those problems 
which they face daily. 
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Much To Be Done 


Charles G. Auer 
The Julian & Kokenge Co. 


"We must find ways and means 
of making a better product more 
economically." 


F our industry is to grow and pros- 

per we must find ways and means 
to make a better product more eco- 
nomically. Only by doing so can we 
hope to obtain a greater proportion 
of the consumer’s dollar. 

The Factory Management Confer- 
ence can contribute in many ways 
towards correcting this inequity and 
assuring the shoe industry of a thriv- 
ing and healthy market. The shoe 
industry definitely has not kept pace 
with other industries in the advance- 
ment of production methods. We are 
still dependent to a great extent upon 
the manual skill of a rapidly decreas- 
ing craft. Furthermore, fewer and 
fewer young apprentices are being 
attracted to our industry. New and 
improved equipment is badly needed 
in order to encourage labor and to 
be competitive with other industries 
from an earning standpoint. 

We have seen the custom tailor 
quietly pass out of the picture and 
all other industries which depend 
upon a large proportion of manual 
skill have found it necessary to im- 
prove their methods and become 
more efficient through mechanization. 
While rapid strides have been made, 
there is still a great deal that must be 
accomplished. 

Every shoe manufacturer in the 
United States owes a debt of grati- 
tude to the inspiration of the men 
who conceived the idea of these Con- 
ferences. Through our mutual co- 
operation rapid progress can be made 
in the years ahead. It should be the 
goal of our industry to bring the 
earnings of the shoe worker up to the 
levels of other industries. The Factory 
Management Conference will make a 
tremendous contribution to this end. 
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Ideas Inspire Ideas 


R. H. Axline 
Brown Shoe Company 


"The whole industry is being en- 
riched by this process of ‘idea ex- 
change’ at these Conferences." 


HE quality of a shoe depends pri- 

marily upon materials, machines, 
the skill of workers, and the develop- 
ment of effective shoemaking proc- 
esses. The Factory Management Con- 
ferences have intensified interest in 
all these—have advanced the pace 
and quality of these developments. 

The freedom with which shoe fac- 
tory management people are now 
discussing mutual problems and try- 
ing to work out their problems to- 
gether has greatly impressed me at 
these Conferences. This is an ac- 
complishment of far greater signif- 
icance than is generally realized, and 
it holds enormous promise for a faster 
rate of progress in the industry. 

I have also been impressed by the 
abundance of ideas — new ideas or 
revised versions of old ideas—being 
expressed at these Conferences. I 
have watched several fine ideas sud- 
denly blossom after the planting of a 
single thought. There can be only one 
conclusion: ideas inspire ideas. 

This has played a fruitful role in 
these Conferences. Men seated in a 
group to discuss a group of common 
problems. The sessions go into ac- 
tion. A man suggests an idea to help 
solve a problem under discussion. 
Suddenly another idea is brought 
forth by another member, and still 
other ideas. Then gradually there is 
a “cross-breeding” of some of these 
suggestions, and up rises a wholly 
fresh idea that licks the problem. 

Many of us have seen this magic 
formula — ideas inspiring ideas — in 
action at these Conferences. It is 
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birth and development of an idea, its 
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The Engineering Approach 


Gordon Carson 
The Selby Shoe Co. 


"The scientific approach is the 
shortest distance between the prob- 
lem and its solution.” 


HE Factory Management Confer- 

ences are taking a significant tech- 
nological leadership in the shoe in- 
dustry by establishing what may be 
called the “engineering approach” to 
the attack upon factory problems, as 
distinguished from the slow hit-or- 
miss or cumbersome trial-and-error 
methods that have been so common. 

This engineering approach has one 
outstanding feature: organization or 
organized method. It does not strike 
out in several directions at once, 
hoping that one of these might lead 
to the solution of the confronted 
problem. It first stops and thinks out 
its problem, analyzes and sifts until 
it boils down to a few possible an- 
swers among which is one which has 
the probable solution. 

This type of approach saves time 
and money, reduces confusion and 
effort. It’s the scientific approach, 
the shortest distance between the 
problem and its solution. 

I believe this recent feature sym- 
bolized by the Factory Management 
Conferences signifies a strong move- 
ment toward technological maturity 
in the shoe industry. Technologi- 
cally, by virtue of this fresh ap- 
proach, we are coming of age. We 
are learning to approach our tech- 
nical and factory problems in a logi- 
cal and scientific manner. 

This “engineering approach” is the 
natural partner of research, where we 
have also been somewhat lax. But 
the Conferences are serving to in- 
grain a more concrete understanding 
of the value of research—not as a 
luxury to be indulged in by the few, 
but as a vital arm for any manufac- 
turing or industrial organization, no 
matter what the size. 
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Opportunity For The Alert 


R. B. Freeman 
Freeman Shoe Corp. 


"The rewards go to the alert indi- 
viduals ready to adapt to changes 
being introduced.” 


LL technically-minded shoemakers 

have in the past been very liberal 
in expressing their experiences and 
thoughts on how to improve our 
product and production. This ex- 
change of ideas has, of course, 
brought substantial results. However, 
the establishment of the Factory 
Management Conferences has given 
great impetus to this sharing of ideas 
and experience; has given organiza- 
tion and direction and inspiration to 
what was formerly a more erratic 
and scattered type of technological 
advancement. 

Because the manufacturer of shoes 
in most cases deals with a product of 
nature rather than a product of man, 
we confront problems not usually 
met in an industry like steel. Because 
of this peculiarity, it is of great im- 
portance that we intensify our efforts 
to probe new methods, new ideas, 
new products. 

This intensified search for the 
“new” signifies, I believe, one of the 
main arteries of these Conferences— 
the incessant hunt for the ways or 
instruments to do the job better, 
faster, simpler, less costly. 

There is the old saying, “There is 
nothing so certain as the certainty of 
change.” Our industry has changed 
greatly over the years, and this change 
will be stepped up to an even faster 
pace in the years ahead as more and 
more of the new methods, products 
and ideas are brought in. However, 
one important thing about the inevit- 
ability of change—call it progress or 
advancement, if you will—is that the 
rewards go to the alert individuals 
who are ever ready to adapt to these 
changes when they are introduced. 


16 


The Three "M's" 


G. P. Kirscher 
Weyenberg Shoe Co. 


"Our progress depends upon three 
basic elements: men, machines and 
materials." 


HREE things account for our 

progress in this modern industrial 
society: men, machines and materials. 
This magic combination has been re- 
sponsible for every forward step we 
have made in any given field. 

Now, if we probe to the real cause 
of the phenomenal success of our 
Factory Management Conferences, we 
will find that it is due to the putting 
together of these three dynamic in- 
gredients—men, machines and ma- 
terials. 


The quantity, quality and speed of 
our progress in the shoe industry de- 
pends upon how well we stimulate 
those three vital factors—men, ma- 
terials and machines. I believe that 
one of the outstanding achievements 
of these Conferences has been to 
stimulate these three factors; to bring 
the minds of these men together in a 
common purpose; to introduce them 
to new materials and new machines. 
Out of this, of course, inevitably must 
come new thoughts, new methods. In 
other words, these Conferences have 
more strongly integrated those three 
vital forces. 


Our industry has given much con- 
centration to sales conferences and 
shows, but only recently, through the 
Factory Conferences, has devoted 
concerted effort to production meet- 
ings. Not that one is more impor- 
tant than the other, no more than one 
leg on a three-legged stool is more 
important than either of the other 
two. But these Conferences are re- 
turning us to an old truth: that prog- 
ress in our modern industrial econ- 
omy rests primarily upon three funda- 
mental elements: men, machines and 
materials. 
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Group Action 


Richard N. Sears 
Bates Shoe Co. 


"People in conference can create 
more than the same people working 
individually." 


HESE Conferences mark the first 

time that an industry-wide attempt 
has been made at a unified attack on 
technical and managerial problems. 
In the past, the shoe industry had a 
lot of lone wolves who operated on 
a dog-eat-dog basis. 

It was only with the coming of 
these Conferences that people seemed 
to realize that by contributing your 
own relatively small knowledge, you 
could gain in sharing the larger in- 
formation which came from all others 
attending the Conferences. We all 
know that in union there is strength, 
and the shoe industry on the tech- 
nical and managerial level is finding 
it out. 

It is obvious that a group of people 
in conference can contribute more 
ideas, and more original ideas, and 
generally create more than the same 
people working as individuals. In 
these Factory Management Confer- 
ences solutions have been reached by 
the group where the individuals have 
failed. 

All this is a healthy sign. And still 
another salutary effect has resulted. 
The Conference discussions showed 
that nearly all members wanted faster 
advancement in machinery design 
and invention, and that they were 
willing to seek out other sources for 
this advancement. The result was a 
very actively increased interest on the 
part of the somnolent machine com- 
panies with whom we have done busi- 
ness for years. There is in the air a 
more competitive attitude and a reali- 
zation that everyone must move for- 
ward. This has been inspired to a 
great extent by the activities of the 
Factory Management Conference. 
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BARBOUR \ 


ALL-LEATHER 


“One of the biggest aids toward giving a shoe line new eye- 
appeal, without change of last or patterns,” says the shoe 
designer. 


"| like Stormwelt, too,” says the factory superintendent. "It's 
getting so a shoe hardly seems COMPLETE without it. Its 
resistance to moisture and its shape-retaining quality means 
that a shoe made with Stormwelt DOES look better longer.” 





COOPERATION 
vs. 
ISOLATION 


A. C. Bushart 
Brown Shoe Company 


"If competition is the essence of any industry, then 
cooperation is its partner." 


OOKING back over the last four Factory Management 

Conferences, I believe the most significant thing these 
Conferences have done for the shoe industry is to get tech- 
nical and management people to sit down side by side and 
discuss their problems on a cooperative, rather than a 
competitive, basis. 

The Conferences have enlightened technical and man- 
agement men through the fine exhibits presented by the 
allied trades—exhibits that have proved highly informa- 
tive and educational. They have done much to integrate 
the allied trades and the shoe industry by a more direct 
and freer exchange of ideas; have help spur research so 
that new and better products have come through at a faster 
pace to step up the forward march of the industry. 

Having been with these Conferences since their incep- 
tion, I have been impressed by increased willingness to 
share ideas and experiences, to openly express and discuss 
what were formerly considered secret or confidential in- 
formation. This intra-industry cooperation has exposed a 
fallacy about these so-called secrets. For, what many men 
considered to be “confidential” information in their posses- 
sion, they discovered, at these Conferences, to be informa- 
tion also held by others. The “secret” policy has since 
dwindled rapidly in esteem. This, I believe, has been an 
outstanding achievement accomplished through these Con- 
ferences. This healthy exposure has served to draw shoe 
men out from technological isolation into an atmosphere 
of cooperation. It has made shoe factory management men 
recognize an old truth: that there can be no progress with- 
out a “borrowing” and sharing of ideas among men in any 
given field. And that in industry, as in science, the justifi- 
able “secret” is a rare thing. 

If competition is the essence of any industry, then co- 
operation is its partner. A great number of different medi- 
cal sources are seeking cures for cancer. They are com- 
peting for the honor of being the first to achieve the goal. 
But while this competition is intense, there is at the same 
time a spirit of sharing, of cooperation. Periodically these 
men tell of their work and findings before gatherings of 
men with the same interests. They expose their knowledge, 
their methods and experiences. And by this cooperative 
spirit and action they will reach their common goal for 
the common welfare. 

That spirit and relationship should likewise exist in the 
shoe industry. We can be intensely competitive without 
subordinating cooperation. We, too, have common goals, 
common interests. We will serve these interests and reach 
these goals better and faster by a sharing—the kind of 
sharing and learning that is being fostered by these Con- 
ferences. 
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COMMUNICATION 


Howard S. Rue, Jr. 
J. Edwards & Company 


"These Conferences are building bridges, integrating 
that vital force to all progress: communication.” 


O me, the most significant development to be fostered 

by the Factory Management Conference is the pointing 
up of the sharp and ever-widening differences between the 
use of craft and the use of mechanized methods in shoe- 
making. 

This is being done now more freely than at the first 
meeting—a positive sign of progress, that the Conference 
idea as a whole has been enthusiastically embraced as an 
instrument of industry advancement. The manufacturers 
have come to realize that for each idea given out and for 
each problem they've helped solve for others, they have 
received many times their contributions in return. 

The craft days of shoemaking are, of course, something 
of the past. However, in the minds of many shoe men 
there still lingers fragments of what might be termed 
“craft thinking” which acts as an obstacle to a more rapid 
pace of progress in the making of shoes and the operation 
of the shoe factory. 

The outstanding feature of the so-called industrial revo- 
lution over the past half century or more has been the 
increase pace of trend toward mechanization of all manu- 
facture. Machines are doing the work of men—yet are 
not replacing men, but merely allowing men to utilize their 
talents and skills in other ways. Manual skills are replaced 
by methods or technics that are more systematized—and 
these manual skills are diverted into other productive 
channels. 

Much of today’s shoemaking is at the crossroads, utiliz- 
ing some of the old touches of craft work, craft thinking, 
yet at the same time functioning in an environment of 
machines and mechanized methods. These Conferences, 
by stressing mechanization and systematic method, are 
a truly inspirational note in our industry today. 

The “craft attitude” has disappeared, or is rapidly dis- 
appearing from almost all modern industries. Even the 
craft-dominated house-building industry has succumbed 
to mechanized procedure—for example, the prefabricated 
house that cuts costs, speeds building, and, most important, 
creates more jobs by virtue of making more houses avail- 
able to more people. 

This same theme is strongly infiltrating the shoe indus- 
try in the making of its product. We are trying to make 
it cheaper, faster, better, easier. These Conferences have 
given us inspirational leadership in that direction, giving 
us concrete ideas to grasp, take home and develop. They 
are helping to organize much of the fine, progressive think- 
ing that heretofore has been spotted on many little islands 
throughout the industry. These Conferences are building 
bridges, island to island, and integrating that vital force 
to all progress: communication. 
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Entertainment Committee 


Joseph 
Goldstein 
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St. Louis Show 


St. Louis SHoE SHOW— 


A Bright Market Week 
Manufacturers Look for Bigger Slice of the Industry’s Sales 


To market, to market . . . once again 
to the St. Louis market for Missouri’s 
interpretation of the New in Shoes 
for Fall 53. Scheduled for April 19 
through April 22 at Hotels Jefferson, 
Statler and Lennox, the seventh an- 
nual fall showing of the St. Louis 
Shoe Manufacturers’ Association is 
scheduled to attract more than 3,000 
topflight retailers from all parts of 
the United States, Hawaii, Puerto 
Rico and foreign countries. Approxi- 
mately 8,000 patterns of men’s, wom- 
en’s and children’s shoes will be 
premiered. 

Generally speaking, the outlook for 
Fall ’53 is bright in St. Louis where 
approximately one-fifth of the na- 
tion’s shoe production is centered. 
Shoe executives feel confident of a 
successful season unless there is a 
sharp fluctuation in the over-all eco- 
nomic situation. Banking on a com- 
paratively stable economy, St. Louis 
producers are making their bid for a 
greater share of the shoe sales by 
stressing Dame Fashion’s newest ideas 
in their lines, Jong known for quality 
at a price. 

That St. Louis has strengthened its 
claim as “the shoe capital of the 
world” is evidenced by the fact that 
1952 production figures show an in- 
crease of 14,660,000 pairs or 19 per- 
cent over 1951—a year end total of 
94,766,476 pairs of shoes. 


Ted Schroth 
Pres., St. Louis Shoe Mfrs. Assoc. 





A breakdown by category, as re- 
ported by Arthur Gales, Association 
secretary, lists output of women’s 
shoes in the area at 44,373,030 pairs 
against 36,395,825 the year before; 
men’s shoes at 15,577,451 against 
15,892,632 in 1951; and children’s 
shoes at 33,815,995 against 26,624,- 
102 in 1951. And the decline in men’s 
foctwear, according to Gale, was due 
to a more than 80 percent drop in 
military business during 1952. 

Reasons behind the St. Louis suc- 
cess story are many but manufactur- 
ers themselves, who incorporate at- 
tractiveness of design, sensitivity to 
fashion and quality of construction, 
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like to believe it is their ability to 
anticipate seasonal styles while offer- 
ing the widest possible variety of 
patterns. 

Association producers back their 
“prophetic” footwear to the hilt via 
national advertising and dealer aids. 
Substantial mark-ups and attractive 
shipping rates are also cited as ad- 
vantages of this one-stop market. 

This year’s St. Louis Show has yet 
another claim to distinction. It will be 
the first major fall showing to join 
in promotion of “The New In Shoes,” 
the all-inclusive shoe sales program 
backed jointly by the National Shoe 
Manufacturers Association and the 
National Shoe Retailers Association. 

Each exhibitor at the show will 
prominently display posters and cards 
bearing the slogan “The New In 
Shoes.” Similar tie-ins will be dis- 
played in leading St. Louis shoe stores 
and department stores. 

As usual, attendance at the show is 
expected to better all previous rec- 
ords. Ted Schroth, Association presi- 
dent, reports that “increased reserva- 
tions this year over those tabulated 

. last year indicate that the mo- 
mentum which has made our St. Louis 
Fall showings of increasing signif- 
icanee to the retail shoe industry 

(Concluded on Page 22) 
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ST. LOUIS SHOE SHOW 

«» (Concluded from Page 20) 
within the past three years is still on 
an upward trend. 

“This, our seventh Fall showing, 
offers a greater selection of variations 
in patterns than ever before. At the 
same time, retailers will find the qual- 
ity and integrity of the branded St. 
Louis market remains the same.” 

One of the big reasons for the 
optimism of show producers this year 
is the price situation in St. Louis. 
Last Nov., most St. Louis shoe manu- 
facturers increased their prices. The 
increases were not large enough to 
have any marked effect upon sales 
but they did little to stimulate the 
pace of buying. 

As the 1953 fall show approaches, 
prices are back to their pre-Nov. 1952 
levels and, in some cases, have fallen 
slightly lower than they were before 
the increase. Despite higher labor 
costs today in St. Louis, about four 
percent above last year, prices are 
expected to remain at current levels, 
at least for the time being. Even 
though manufacturers look for a 
slight price boost as production of 
fall and winter shoes gets underway, 
they feel the increase will have no 
dampening effect upon the sales 
picture. 

Only fly in the ointment at past 
shows has been the tendency of re- 
tailers to postpone their fall orders 
until the last moment. This, of course, 
is a chronic complaint heard at all 


shoe shows. This time, there is even 


less leeway. 
As Joseph Goldstein, vice president 


of Monogram Footwear, Inc., and 


general chairman of the show, puts it, 
there are only 60 working days be- 
tween the show and introduction of 
the “New In Shoes” promotion which 
falls on April 30. Thus earlier orders 
are a necessity if retailers are to 
insure delivery in time for the open- 
ing of the fall promotion. The entire 
theme of the show, and with it, the 
hopes of manufacturers, is based 
upon this opening date. 

Fashion emphasis this year will be 
on the latest modes in footwear for 
every member of the family. Hereto- 
fore known primarily as a women’s 
shoe center, St. Louis has expanded 
in shoe area to cover the gamut of all 
ages for both sexes. 

Highlighting women’s collections 
will be designs, ranging from flattie 
casuals to high-style dress patterns, 
built on soft constructions. This soft 
and supple feeling in shoes is cap- 
tured through the use of soft, glove- 
like leathers, new flexible construc- 
tions, lightweight fittings, and soft 
and supple design lines. 

Tapered toe ideas have finally 
emerged to a point where there is at 
least one Version of this last in every 
line. Newest and most popular is the 
last introduced a couple of seasons 
back by Andrew Geller, featuring a 
sharply pointed toe with traditional 
width at the ball of the foot, giving 


Officials of St. Louis Shoe Show talk over plans for this year's showing to be held April 
19-22. More than 3,000 retailers from over the world are expected to be on hand to 
view some 8,000 patterns of men's, women's and children's fall shoes. Seated, from left, 
are Ruth Klump, co-chairman of the publicity committee; Ted Schroth, president of the 
St. Louis Shoe Manufacturers Association; Ray Kohn, chairman of the board of the Associa- 
tion; Paul Johansen, co-chairman of the Housing Committee; and Ernest Cooksey, chairman 
of the Directory Committee. 
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the vamp an inverted triangle appear- 
ance when viewed head on. 

Another new idea which St. Louis 
shoe stylists have taken to heart is the 
squared-off toe—some of these being 
shown on tapered lasts—and squared 
throatlines to add emphasis to this 
angular detailing. 

For little girls, emphasis still re- 
mains on the strapped shoe, fashioned 
with more stress on grown-up styling 
features, popular in women’s foot- 
wear. 

Men’s shoes fit nicely into the “neat 
look” feeling dominating the entire 
men’s ready-to-wear picture. Sleeker 
lines, built on sleeker lasts, with fewer 
fittings, and emphasis on smart leath- 
ers in new tones stand out here. 

And for little boys, styles in older 
men’s shoes are adapted to the smaller 
size runs, given extra appeal for the 
small-fry with bouncy crepe-type soles 
and.a dash of ruggedness. 


Banquet Climaxes 


Climax of the show will be the 
annual beefsteak banquet scheduled 
for Tuesday evening, April 21, at the 
Hotel Jefferson. In addition to the 
usual festivities, a star-studded pro- 
gram headed by Dorothy Shay, the 
“Park Avenue Hillbillie,” will pro- 
vide an evening of entertainment for 
both manufacturers and their retailer 
customers. 

Co-chairmen of the entertainment 
committee are Morris Kalmon, vice 
president of Paramount Shoe Mfg. 
Co., and Harry Bennigson, vice presi- 
dent of Hamilton Shoe Co. 

Others who have a major role in 
the staging of the Fall showing in- 
clude: Archie Bregman of Monogram 
Footwear, Inc., and Paul Johansen of 
Valley Shoe Corp., co-chairmen of 
housing; Ernest Cooksey, Brauer 
Bros. Shoe Co., and W. C. LaRue of 
Sport Specialty Shoemakers, co- 
chairmen of the show directory; A. A. 
Brand, Friedman-Shelby Shoe Co., 
and Mrs. Ruth Klump of Valley Shoe 
Corp., co-chairmen of publicity. 

Working with Mr. Goldstein on the 
general arrangements committee are 
Henry Solar, Capitol Division, Brown 
Shoe Co.; Louis J. Schaefer, Natural- 
izer Division, Brown Shoe Co.; Ray- 
mond Kohn, Wolff-Tober Shoe Mfg. 
Co.; Harry Bennigson, Hamilton 
Shoe Co.; Si Bland, Roberts, John- 
son & Rand; Fred J. Weber, Weber 
Shoe Co.; W. C. LaRue, Sport Spe- 
cialty Shoemakers; Bert L. Bishop, 
Deevers Shoe Co.; Paul Johansen, 
Valley Shoe Corp.; and Gilbert Jonas, 
Boyd-Jones Shoe Co. Assisting all 
committee chairmen is Arthur Gale, 
executive secretary of the Association. 
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White #200 

Black #201 

herry Red #202 

ognac #204 

urftan #208 
Basque Red #210 

own Brown #225 
Smoke #230 

atural Saddle #233 

anyon Sand #246 
ropic Tan #247 
Golden Wheat #249 
Admiral Blue #252 
Green Pepper 4256 
Benedictine #274 
herrytone #277 
Russet-Glo #292 
Smoked Pearl #314 
Dusk Grey #317 
affytone #330 

int Green #333 


presents the 
Fall and Winter, 1953 


Authentic Fashion 


COIORS 


oronation Red #334 
ight Blue #335 
amel Beige #336 
Did Port #337 
Emerald Green #338 
What’s new, exciting, promotable in shoe colors? ; 
Get the authentic answer in rich, mellow VELKA Brandy Spice #339 
leather by Colonial. Sample swatches available. ate intage #340 
Patina Brown #341 
Russet Brown #342 


Colonial Tanning Company, Inc., Boston 11, Massachusetts 
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Fashions For Fall— 


_ Tue St. Louis Story 


Though recognized as the leading 
shoe center of the world, St. Louis 
heretofore has placed most of its fash- 
ion emphasis on women’s shoes. This, 
however, is no longer the case. 

The increased interest of male and 
juvenile shoppers in a greater variety 
of modes has prompted St. Louis shoe 
stylists to devote expert fashion tal- 
ent to these lines too. 

Here are St. Louis’ fashion foot- 
notes to Fall, in all facets of its pro- 
duction, as will be revealed at the St. 
Louis Shoe Show, April 19-22. 


Women’s Footwear 


Two factors dominate the new foot- 
wear picture for Fall which St. Louis 
producers have perfected — first, a 
suppleness of construction that re- 
sults in comfort as well as attractive- 
ness, and second, “spicy” styling 
which well represents the very newest 
in fashion for Fall ’53. 

The trend toward lightness and soft 
construction is noted in the introduc- 
tion of lighter materials in soles, 
shanks, and upper materials, or 
through the elimination of linings, 
boxes and counters. 

Thin foam rubber insoles also are 
a flexible feature of many models. 
As to the uppers, many leathers have 
been treated to bring out their glove- 
like qualities, thus considering the 
feel and fitting as well as the flattery 
of a shoe. 

Stylewise, St. Louis shoes are the 
new for Fall with collections empha- 
sizing such silhouettes as the squared 
throatline, tapered “Spanish” toe and 
walled toe. There is a new tapered 
toe last in almost every specialty line, 
ranging from a modified version to 
the extreme. 

“From wafer to stiletto to tower” — 
that is the way one St. Louis designer 
sums up the heel story for Fall. While 
low heels boast varied personalities, 
one word can sum up the styling of 
medium and high heels — slimness. 
This applies to wedge heels as well as 
outside heels. The final effect is one 
of greater lightness and elegance. 

As to color, St. Louis endorses the 
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fashionable light touches — Winter 
white with black, Blonde Mink with 
brown, pale blue with dark blue — 
the lighter tone leathers appearing in 
underlays, collars and other vamp 
trims. 

Like Dame Fashion, St. Louis man- 
ufacturers have taken aniline-dyed 
leathers to their hearts. Showing it in 
various translucent shades of brown 
as well as dull greens and dark blues, 
Mound City stylists have treated it 
to dainty stitchings and contrasting 
bindings thus achieving dignity and 
elegance in tailored suit, town and 
walking shoes. Suede — black suede 
in particular — will be the volume 
leader in St. Louis collections with 
shades of brown running second. Pol- 
ished leathers will emphasize black, 
brown, blue and red. 


Bare Look Continues 


The bare look, interpreted in vari- 
ous ways for Spring and Summer, 
continues for early Fall, as well as 
for after-five wear through Winter. 
There are varied versions of the 
banded and wrapped themes as well 
as many stripping sandals. T-Straps 
and intricately laced high-riding 
vamps. The alliance of suede with 
mesh or lacy effects. is noteworthy, 
too, in the early Fall series. 

Pumps again continue as the num- 
ber one pattern but thanks to the 
pointed and walled toe lasts, the 
square throatline and many tech- 
niques of trimming, they, too, boast 
a “new look.” Coronation promotion 
themes are in part responsible for 
this. Tiara and crown-effect throat- 
lines, high-riding vamps of early 
Elizabethan influence, royal-toned 
leathers and lavish jewel trimmings 
are in evidence. 

The flats vogue continues and de- 
signers never seem to want for clever 
ideas to give these shoes style interest. 
There is much color, of course, and 
unusual combinations of materials 
and shades. Vamp treatments run the 
gamut from beaded Indian motifs on 
smooth leather to jeweled touches on 
velvet thus emphasizing the versatil- 





ity of flats for wear from early morn- 
ing to late evening. 


Growing Girls 

Youthful followers of fashion will 
step into their mothers’ footprints 
next Fall, thanks to the exciting de- 
signing talent of St. Louis shoe man- 
ufacturers. Black suede, copied after 
mother’s favorite dress shoes for any 
season of the year, is influencing 
daughter’s taste in footwear. 

Shoe experts are predicting that by 


next Winter every little girl will have 
at least one pair of black suede shoes 
in her wardrobe. These will predom- 
inantly fall into the strapped class. 
In most instances suede will be used 
in combination with patent leather, 
smooth calf or reptile in monotone or 
contrasting colors. 

Shell themes, which have domi- 
nated grown-up pumps, are proving 
popular in juvenile footwear. In ad- 
dition to the one-strap type, there are 
T-straps and crossed-strapped styles. 


While black patent leather is certain 
to be the number one choice for such 
dressy shoe fashions, there is growing 
excitement here for copper-colored 
patent. This glowing, iridescent 
leather is the very newest in small- 
fry styles from St. Louis. 

Other colors are dominating the 
fashion scene too, for what little girl 
doesn’t like a pair of colored shoes? 
Red is certain to be her first choice, 
while navy comes in for its fair share 


(Concluded on Page 82) 











ARROTAN is a double-duty chrome side leather that 
is available in both Elk and Smooth finishes. For beauty 
of finish . . . mellowness . . . color appeal it has no 
peer in the field of side leather. Made in a wide range 
of colors that will attract buyers to your line. 


Modeis shown here by PUTTERMAN featuring Arrotan 


HOWES LEATHER COMPANY, Inc. 


321-325 Summer Street, Boston @ Salesrooms, 181 Essex Street, Boston 


AGENTS: Irving Pines, New York; M. A. Sweeney, C. S. 
Howell, Chicago; J. H. Tipton, A. C. Utrecht, St. Louis; 
A. C. Utrecht, Cincinnati; T. F. Carfagno, Hanover, Penn.; 
Charles A. Simpson, San Marino, California. 
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A great shoe design is no better than its buckle. That's 
why shoe manufacturers the country cover look to RONCI 
first for the buckle that will really help to sell their shoes. 
When you are putting a shoe into production, do as lead- 
ing manufacturers do— consult RONCI first. Remember — it 
costs no more to have the best! 


OVER 30 YEARS ) : , W CO INC | 
OF BUCKLE es . 
“KNOW-HOW” 7 CENTREDALE, RHODE ISLAND 


WRITE OR WIRE TODAY FOR SAMPLES AND PRICES! 
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TANNERS DEMAND RED 





CLAIM UNION EVADES 
TAFT-HARTLEY LAW 


Midwest Group Wants Policy 
Boards Included 


Charging that International Leather 
Workers Union has defeated the pur- 
pose of the Taft-Hartley non-Commu- 
nist oath required of all union of- 
ficers, a group of leading midwestern 
tanners has asked Congress that mem- 
bers of the union’s policy board be 
ordered to sign non-Communist af- 
fidavits. 

In a statement filed last week with 
the House Labor Committee, Atty. 
John H. Bishop, representing the tan- 
ners, stated that IFLWU has long 


been Communist dominated but is 
still entitled to National Labor Rela- 
tions Board privileges under the cur- 
rent interpretation of the Taft-Hartley 


w. 

Taft-Hartley stipulates that union 
officers only must file affidavits stating 
they are not Communists nor mem- 
bers of the Communist Party nor do 
they advocate overthrow of the U. S. 
Government by a foreign power. Af- 
fidavits are not required of union 
rank and file members. 

Bishop’s statement said that the 
real power of the union is vested 
today in its international executive 
board and directing committee. These 
policy-making boards, which deter- 
mine union programs, do not neces- 
sarily include officers as members. 

Bishop also pointed to the fact that 
Ben Gold, IFLWU president, an ad- 
mitted Communist Party member for 
many years, complied with Taft- 
Hartley by resigning from the Party 
in 1951. Early this year, the National 
Labor Relations Board withdrew its 
services from the union, claiming that 
Gold’s affidavit had not been on good 
faith and demanding he take another 
oath. A Supreme Court order re- 
versed the NLRB ruling. 

Tanners represented by Bishop 
were: Fred Rueping Leather Co. of 
Fond du Lac, Wis.; Chicago Rawhide 
Mfg. Co., Chicago; B. D, Eisendrath 
Tanning Co., Racine, Wis.; Albert 
Trostel & Sons Co., Milwaukee; and 
A. F. Gallun & Sons, Inc., Milwaukee. 


North American Foremen's 
Program Set 


Program for the Annual Conven- 
tion of the North American Super- 
intendents’ and Foremen’s Associa- 
. tion, to be held May 1 and 2 in New 
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CRACKDOWN 





York City, has been announced by 
Charles DiNolfo, president of the 
Superintendents’ and Foremen’s As- 
siciation of New York. The latter 
group is host for this year’s meeting. 

Registration will be held Friday, 
May lI, from 10:00 a.m. to 5:00 p.m. 
at the Hotel Commodore. A recep- 
tion and buffet has been scheduled on 
that date at the Clubhouse, 26 Oxford 
St., Brooklyn. 

On Saturday, May 2, registration 
will be open from 10:00 a.m. to 
12:00 noon at the Commodore. 
Luncheon will be at 1:00 p.m. in the 
East Room, delegate meeting at 3:00 
p.m., a.forum at 4:00 p.m.; cocktail 
party at 7:00 p.m. and dinner-dance 
and entertainment at 9:00 p.m. 


New Hampshire Town 
Rejects Tannery 


An appeal by the Franklin Tannery 
Co. of Peabody, Mass., seeking to 
open a tannery in the former Dover 
Film Corp. building located in Dover, 
N. H., has been turned down by the 
local Zoning Board of Adjustment. 


The Franklin Tannery had asked 
that present zoning restrictions, pro- 
hibiting a tannery in the area, be re- 
moved. Dover residents have op- 
posed establishment of a tannery. 


BROWN SHOE BUYS 
MONOGRAM FOOTWEAR 


Reports that Brown Shoe Co. of St. 
Louis, world’s No. 2 manufacturer of 
shoes, has bought Monogram Foot- 
wear, Inc., St. Louis and Trenton, 
Ill., maker of casual shoes, have been 
confirmed by officials of both com- 
panies. 

Monogram, with headquarters in 
St. Louis and factory located at Tren- 
ton, will operate in the future as a 
wholly-owned subsidiary of Brown. 

Although the transaction, under 
consideration for some time, was 
completed through an exchange of 
stock, the number of Brown shares 
involved was not revealed. 

Brown officials have indicated that 
Archie Bregman, president of Mono- 
gram, and Joseph Goldstein, vice 
president, both prominent St. Louis 
shoe executives, will continue to 
direct the company. 

Monogram produces some 1,800 
pairs of women’s casuals daily at its 
Trenton plant where about 400 work- 
ers are employed. 
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JOINT HIDE MEETING 
SPOTS INDUSTRY NEEDS 


Key Speakers Featured At 
Sessions 


Letter-invitations have been mailed 
to nearly 500 firms in the hide and 
leather industry to attend the joint 
meeting of the Metropolitan Region 
of the National Hide Association and 
the National Association of Importers 
and Exporters of Hides and Skins at 
the Hotel New Yorker, Monday, May 
25. Highlight of the event will be 
a dinner at 6:30 P.M. 

Principal speaker at the banquet 
will be Milton Katzenberg of Jacob 
Stern and Sons, New York, former 
president of the Commodity Ex- 
change. Other speakers will be Abe 
Drasin, Wolverine Hide Co., Grand 
Rapids, Mich., president of the Na- 
tional Hide Association, and Charles 
McCarthy, Deccan Trading Co., Ltd., 
New York, president of the National 
Association of Importers and Export- 
ers of Hides and Skins. 

Key speaker at the general session 
in the afternoon will be Paul Simons 
of Simons Hide & Skin Corp., presi- 
dent of the Boston Hide and Skin 
Brokers Association. 

Other speakers at the general ses- 
sion will include Charles F. Becking, 
publisher of the Chicago Daily Hide 
and Tallow Bulletin, secretary of 
NHA, and John K. Minnoch, Chicago, 
executive director of the National 
Hide Association. 

Emphasis at the joint meeting will 
be placed on matters pertaining to the 
importing and exporting of hides, al- 
though an open discussion will be 
held on industry problems as a whole. 
The afternoon session will be featured 
by a panel discussion. Members of 
the panel will be selected during the 
coming week. 


U. S. Raw Skins Tanners 
Names Donovan 


U. S. Raw Skins Tanners, of New 
York City, has announced the ap- 
pointment of Donovan Industries, 
Inc., also of New York, as exclusive 
sales representatives to the shoe and 
allied industries of the United States 
and Canada. 

U. S. Raw Skins Tanners is manu- 
facturer of Chiffon Calf leather which 
is made on a modified glove tannage, 
suited for soft, light shoes. 
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WOOD HEEL BLOCK 
OUTPUT GAINS IN 1952 


Association Reveals Latest 
Figures 


For the first time in many years, 
enough wood heel turners have re- 
ported their production of heel blocks 
(uncovered wood heels) to estimate 
the volume of the entire industry, 
according to Lucius F. Foster of The 
Guild Associates, Boston, manager 
of the National Association of Wood 
Heel Manufacturers here. 

“We believe that about 64°% of the 
total heel block output was reported 
to the Association last year,” Foster 
said, “and the percentage reported in 
1951 was only slightly less.” Based 
on these reports, the Association has 
estimated the industry’s total produc- 
tion as follows: 


In explaining the very substantial 
production increase in 1952, the As- 
sociation official said not only was 
the volume high during the customary 
seasonal periods but it held up espe- 
cially wel! in the latter part of 1952 
when the Spring run was. started 
early. 

The fact that many of the heel 
blocks produced in Nov. and Dee. 
were probably destined for 1953 
shoes may account for the greater 
percentage increase in 1952 output 
shown by heel block manufacturers 
than by manufacturers of women’s 
shoes and slippers. 


“Obviously, the production of heel 
blocks and of shoes in any like period 
is not comparable because of the time 
required to cover the blocks and at- 
tach the finished heels to the shoes,” 
Foster said. 





WOOD HEEL BLOCK PRODUCTION 





(thousand of pairs) 
1951 1952 


MILITARY SHOE OUTPUT 
NO LONGER SECRET 


Monthly Census Report Will 
List Totals 


Publication of military shoe pro- 
duction figures in the U. S., discon- 
tinued since the outbreak of the 
Korean War, will be resumed in fu- 
ture Census Bureau monthly reports, 
according to Maxwell Field, executive 
vice president of the New England 
Shoe and Leather Association. 

Field said favorable action had 
been taken on a request initiated by 
the Association for resumption of 
this practice. 

Military shoe production totals will 
be published for each month of 1952 
in the revised Census report on 1952 
Shoe Production and also in all fu- 
ture monthly Facts for Industry re- 
ports, starting with that of Feb, 1953. 

The move will enable the shoe in- 
dustry as a whole to analyze complete 
shoe production figures for any given 


Hardwood heel blocks period, 


Wedge heel blocks 


88,091 119,730 
66,597 78,632 
198,362 


Total heel blocks 154,688 





NEW ENGLAND SHOE OUTPUT 
UP 12% IN JANUARY 


Shoe production in the New Eng- 
land shoe producing states—Massa- 
chusetts, Maine and New Hampshire 
—during Jan. 1953 totaled 15,823,- 
000 pairs, highest of any region in 
the U. S., according to latest figures 
released by the Census Bureau. 

This was fully 12 percent above 
the 14,158,000 pairs reported in the 
same area for Jan. 1952. 

Massachusetts shoe factories alone 
turned out 7,687,000 pairs during 
Jan., highest of any state in the na- 


tion. Second was New York state 
which produced some 6,250,000 pairs 
in the month. Missouri was next with 
5,690,000 pairs and Pennsylvania 
fourth with a production of 4,808,000 
pairs. 

Largest percentage gain over the 
U. S. was recorded by Maine which 
produced 3,900,000 pairs in Jan., 
some 20 percent over the 3,295,000 
pairs it made in Jan. 1952. Follow- 
ing is a breakdown of production and 
shipments by state: 


U. S. LEATHER BRINGS 
IN SECOND GAS WELL 


Keta Gas & Oil Co., subsidiary of 
United States Leather Co., New York, 
has brought in its second gas well 
in the new Benzette field located in 
Pennsylvania. 

A drill test system indicated that 
open flow of the new well will be 35 
million cubic feet a day. Keta’s num- 
ber one discovery well was brought in 
during Jan. of this year with an in- 
itial open flow of 2.3 million feet. 

Control of United States Leather 
was bought in 1951 by John Fox, Bos- 
ton financier and publisher of the 
Boston Post. In 1952, Fox liquidated 
the company’s sole leather operations. 





SHOE PRODUCTION BY STATES: JANUARY 1953 


Shipments 
December 1952 
Quantity Value 


39,451 
12,415 
2,389 
6,686 
3,057 


Production 
January 
1953 


January 1953 
Quantity 


45,810 
16,301 
4,266 
7,659 
3,977 
11,472 
6,178 
4,597 
6,468 
2,730 
1,847 
1,579 
11,569 
5,693 
2,116 


January 1952 
Quantity 


41,107 
14,158 
3,295 
7,015 
3,508 
10,854 
5,853 
4,386 
5,586 
2,328 
1,603 
1,387 
10,509 
5,220 
1,940 


Geographic division 
and State 


UNITED STATES, TOTAL 
New England 
Maine 
Massachusetts 
New Hampshire 
Middle Atlantic 
New York 
Pennsylvania 
East North Central 
Illinois 
Ohio 
Wisconsin 
Other Divisions 
Missouri 
Tennessee 


Value 


$153,197 
51,052 
10,728 
26,599 
13,096 
31,755 
18,927 
11,950 
26,171 
9,586 
7,458 
7,533 
44,219 
23,948 
8,392 


Value 


$168,185 
56,278 
13,816 
27,778 
13,962 
32,432 
19,087 
12,331 
31,890 
12,884 
8,198 
8,914 
47,585 
25,242 
8,928 


$145,332 
44,427 
8,298 
24,634 
10,995 
31,319 
19,723 
10,510 
28,011 
12,661 
5,867 
7,458 
41,575 
21,920 
7,932 


45.268 
15,823 
3,900 
7,687 
3,864 
11,863 
6,250 
4,808 
6,192 
2,725 
1,701 
1,438 
11,390 
5,690 
1,974 
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FALL STYLES MAKE DEBUT AT ST. LOUIS SHOW 








1. For boys, left to right, wingtip blucher oxford by Robin Hood; 
blucher moccasin by Weatherbird; and blucher oxford by Stepmaster. 
2. Men's casuals, left to right, black loafer by Pedwin; one-strap 
moccasin by City Club; and black calf tassel loafer by John C. 
Roberts. 3. Stroller type with British lowlander heel for women, by 
Westport. 4. Heydays' red calf flat for women. 5. Black suede eve- 
ning sandal for women by Paradise. 6. For men, left to right, wingtip 
medallion by Rand Freematic; Roblee's aniline grain blucher; and 
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Pedwin's reptile and suede combination. 7. For little girls, reading 
clockwise starting at lower left, Red Goose's variation of classic Mary 
Jane; Poll Parrot's brown suede and "‘Lizagator'’; novel strap treatment 
by Weatherbird; and Buster Brown's black suede and red calf combo. 
8. Black suede pump for women by Barefoot Original. 9. Brown elk 
loafer by Sports Stride for women. 10. Rhythm Step's medium heel 
pump in brown calfskin, for women. I 1. Black suede pump on midway 


heel for women by Florsheim. 
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GENUINE SHELL CORDOVAN BUTTS 


Imitated but never equalled. The outstanding aniline leather—soft for comfort, long wearing, 
lasting beauty. ""Horween Cordovan" is specified by leading manufacturers and retailers. 


SIDE LEATHERS 


Finest Quality Grains — "GLENGARRY" and CORRECTED 


Beautiful finish, rich appearance, and unusual wearing qualities. High grade leather for high 
grade footwear. 


“CHROMEXCEL" RETAN AND WATERPROOF ATHLETIC GOODS LEATHERS 
VEGETABLE CALF — "It's timber-tanned" 


NEW YORK,38 
HERMANN LOEWENSTEIN, INC 


HMorween tbATHER CO. socom 


BOSTON, 11 
2015 ELSTON AVENUE e CHICAGO, 14 


KAYE & BARNES, INC 
93 SOUTH ST 
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] > friction reducing point 
2 > enlarged eye in all standard types 


3» rounded edges... entire eye area 


4, precision stitch and seam performance 


5 > reduced thread beakage 
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Schmetz Needles are microscopically 
tested to insure uniformity of size, 
length, design and steel tempering. 


AUTHORIZED DISTRIBUTORS 


ST. LOUIS 1, MISSOURI 
Weiss Sewing Machine Company 
614 North Eleventh Street 


ROXBURY, MASS. 

John J. Fink, Inc. 

65 Shirley Street 

MILWAUKEE 2, WISCONSIN 
Hoffman Bros. Shoe Machinery Co. 
312 East Wisconsin Avenue 


“A POINT AHEAD SINCE 1851" 


HMETZ NEEDLE CORP. 


Greenwich Street, New York 14, New York 
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STITCHDOWN WORKERS 
STRIKE IN NEW YORK 


CIO Union Calls Out 2000 
From 30 Plants 


Close to 2,000 shoe workers em- 
ployed in 30 New York area stitch- 
down shoe factories remained on 
strike this past week when manage- 
ment officials refused to grant their 
demands for a seven and one-half 
percent wage increase and fringe 
benefits. 

Workers are members of Joint 
Council 13, United Shoe Workers of 
America, CIO. The affected plants 
are members of the Stitchdown Shoe 
Manufacturers Association. 

Negotiations between the union 
and association broke down after a 
month-long series of talks. Both sides 
went before Federal mediator Louis 
A. Stone, who reported no basis for 
agreement has been found as yet. 

Manufacturers are reported to have 
opposed any wage increase and de- 
manded downward revisions of holi- 
day clauses. Federal mediator Stone 
is attempting to arrange further meet- 
ings at an early date. 


New Directory Of Indian 
Tanning Industry 


A Directory of Tanning Industry 
and Allied Trades in India has been 
published in the Year Book of The 
Tanner, Bombay, India, trade maga- 
zine. 

The Year Book contains a com- 
plete listing of India’s producers of 
raw hides and skins, vegetable tanned 
crust, finished leathers, leather deal- 
ers, manufacturers and dealers of 
chemicals and other tanning materi- 
als, and miscellaneous trade firms. 

Also included in the 40-page Di- 
rectory are articles devoted to the 
leather industry of India and the tan- 
ning and footwear industry of Pak- 
istan. 

CORRECTION 

The obituary notice published on 
page 29 of L&S, March 21 issue, and 
stating that the late John J. Pfeiffer 
was a former officer of the Interna- 
tional Fur and Leather Workers 
Union was in error. 

Pfeiffer was never associated with 
IFLWU and was a life-long. member 
of the American Federation of Labor. 
He was secretary-treasurer of United 
Leather Workers International 
Union, AFL, for 38 years and secre- 
tary-treasurer emeritus of this same 
union until its July 21 merger with 
the Amalgamated Meat Cutters and 
Butcher Workmen of North Amer- 
ica, AFL. 


April 11, 1953 





eee isour name for the sen- 
sational thermo-adhesive used in the construction of six important new box toe 
materials. Cream white in color, it is both clean to handle and clean in shoes. It 
softens speedily in box toe apparatus and permanently bonds the vamp lining to 
the box toe. Toe walls and domes are uniformly rigid yet their rearward portions 
are as you want them to be — flexible — and comfortable to the foot. Seven years 
in our laboratories, B compound, and the structural plastic films used with it, repre- 
sent the latest — and the ideal — box toe construction for volume shoemaking. 


For samples and further information please write Beckwith Manufactur- 
ing Company, Dover, New Hampshire, specifying the particular material 
you are interested in and enclosing patterns or tracings of the sizes wanted. 


WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE GREY FELT BASE GREY FELT BASE 
Women’s & Juveniles Women’s & Juveniles Juveniles Women’s & Juveniles Women's & Juveniles Men's 
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APPROVE CANADIAN 
SHOE FAIR PROGRAM 


Four-Day Showing Set For 
Montreal 


A tentative program for the Cana- 
dian Shoe and Leather Fair, to be 
held Oct. 11-14 in the Sheraton 
Mount Royal Hotel, Montreal, Que., 
Canada, has been approved by show 
officials, according to the Shoe In- 
formation Bureau of Canada. 

Registration for Canada’s leading 
event of this type will be held all day 
Sunday, Oct. 11, followed by the 
Chairman’s Reception in the evening. 
Monday will be taken up with show- 
ing of samples until 6:00 p.m. fol- 
lowed by a dinner and floor show. 


Sample rooms will then be re-opened 
until midnight. 

Association meetings will be held 
Tuesday morning with sample show- 
ings in the afternoon and evening. 
On Wednesday, samples will be 
shown until 6:00 p.m. At noon the 
Shoe and Leather Council will hold 
its annual meeting and luncheon. 
Closing dinner and dance will be 
held in the evening. 

The general Convention committee 
consists of Lucien Blouin, chairman; 
Jules R. Payan, treasurer; and as 
tanners’ representatives Leighton S. 
Olarke, L. Owram, J. Stoner and J. V. 
Horne. 

Manufacturers’ representatives are 
R. Scroggins, Maurice Corbeil and 
P. Del Grande, with Ross Linton, 
Dominique Bertrand and John Hanna 


as alternates. Louis DesLauriers, 
W. S. Hunter and E. Lanthier, with 
Frank Adams and Fred M. Payne as 
alternates representing retailers. 

An executive committee, appointed 
by the Shoe and Leather Council of 
Canada, as been set up to assist 
Chairman Blouin. This consists of 
Jules R. Payan, treasurer, and two 
advisors, Frank Adams and Pierre 
Brouillet. 

Deadline for sample room reserva- 
tions for members of the Associations 
has been set for June 1, with the 
deadline for all other exhibitors on 
August 1. 


@ Marie Carpenter has joined Pal- 
izio, Inc., as fashion director. She 
formerly headed I. Miller & Sons’ fash- 
ion research department. 
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SOFT 
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TOES 


“ne | PONG BOUNCE” 
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/ YOU’ RE RIGHT. « when you use Regano Soft 


Box Toes in your shoes, re-orders come in like 
magic. No more returns with dented box toes. 
With Regano, you get that "Ping Pong Bounce." 


SOFT BOX TOE SHOES — The outstanding footwear 


feature of 1953! Virtually every shoe manufacturer 
and shoe retailer in America will participate in the in- 
dustry’s nation-wide Spring promotion program, ‘The 
New In Shoes.” A major feature in these lines will be 
soft shoes with soft box toes and soft counters. (Both 
soft box toes and soft counters are featured by Regano.) 
This “soft” look will be seen in such national publica- 
tions as Good Housekeeping, Harper’s Bazaar, Vogue, 
Mademoiselle and many others. 


FOR QUALITY box toes, for both men's and women's shoes—lined or 
unlined—It's Regano's soft box toes with that "Ping Pong Bounce" every 
time. 


WRITE for samples and shoemaking instructions NOW. 


GANO BOX TOE CO. 


E 
HALE STREET HAVERHILL, MASS. 
EST. 1934 TEL. HAVERHILL 4-7071 
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The Factory Management 
Conference 


INTetialstalolate kin aloh4el mloli:) 
Cincinnati, April 26-28 


Booths 324 and 325 
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BROKER HELPS PACKERS 
TO HIGHER HIDE PRICES 


Booklet Lists 10 Ways To 
Improve Quality 


Small packers who find they must 
sell their hides and skins for lower 
prices than those received by their 
larger competitors can easily add 
thousands of dollars to the annual 
income merely by observing 10 simple 
steps, according to Paul Simons, pres- 
ident of Simons Hide and Skin ue 
of Boston. 


Simons has incorporated these 10 


steps and other advice into a new 
booklet entitled “How to Obtain 
Higher Prices for Hides and Skins.” 

The pamphlet, free of charge to 
anyone in the industry, will be dis- 
tributed at the forthcoming conven- 
tion of the National Independent 
Meat Packers Association to be held 
April 26-29 at the Palmer House in 
Chicago. Simons, listed as one of 
the featured speakers on the conven- 
tion program, will further describe 
his ideas at that time. 

Although there is no single magic 
formula to turn the trick, Simons de- 
clares, the 10 steps he advocates are 
so simple that to ignore them is equiv- 


For the best products, the best service 


TANNING MATERIALS 


PROCESSED OILS 
WAXES 


HARD GREASE 


CHEMICAL SPECIALTIES 


ARTHUR © 


LASALLE SI 


~LTRASK CO. 


ILL. 


(om Cer PA.) 


CHICAGO © 9, 


TELETYPE 
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alent to needlessly cutting down on 
an important source of income. 

“A tanner will pay more for hides 
if he realizes a larger yield in leather 
and in higher leather grades,” Simons 
explains. “It is as simple as that. 
And the tanner will get a larger yield 
if the packer takes his hides off with 
a minimum of cuts and scores, if he 
trims them properly, if he uses clean, 
fresh salt to eliminate stains and dam- 
age from foreign materials, if he 
keeps the hides in packs long enough 
for proper cure, delivers the hides 
free of excess moisture and salt, and 
if he allows sufficient tare.” 

The conscientious broker plays an 
important role in making possible 
higher prices for his client, Simons 
declares, because he is aware of the 
different uses to which hides and 
skins are put. 

A good broker sees to it that hides 
go to the tanner who can use thera 
best. He often grades the hides so 
that premiums can be obtained for 
certain weights and substances and, 
in brief, matches the raw material 
with the kind of product for which 
it ultimately can best be used. 

The ten basic steps which Simons 
lists are as follows: 


10 Basic Steps 

. Give butchers some incentive 
for producing unscored, uncut 
hides. 

. Allow time for animal heat to 
dissipate before salting. 

. Trim hides properly. 

. Wash hides. 

5. Salt in “blood pack.” 

. Construct proper hide pack. 

. Keep hides in pack for full 
cure. 

. Consult a reliable broker. 

. Give good delivery and allow 
sufficient tare. 

. Be sure that railroad car is 
swept clean and free of any 
materials injurious to hides 
and that hides are bundled and 
tagged so that each grade is 
easily identifiable. 

So firmly does Simons believe in 
the opportunities for higher prices 
that his plan can bring that he is of- 
fering a new non-profit service 
whereby his trained men will assist 
any packer in the United States, Mex- 
ico or Canada to improve take-off, 
cure and delivery. 

Tanners throughout the country 
have expressed keen énthusiasm for 
Simons’ program and are providing 
him with materials for a display 
booth which the Simons Hide and 
Skin Corporation will have at the 
convention to illustrate the right and 
wrong way of handling hides. 
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UCR 


: PE ARODY 


*5-P” SETTING MACHINE 
for Belt Drive 


A DOUBLE CYLINDER MACHINE FOR SIDES, KIPS AND HIDES. VERY 
STURDY, WITH SPECIAL FITTINGS FOR UPPER LEATHER OR FOR 
HEAVY LEATHER, AND WITH OR WITHOUT MOTOR DRIVE 
MOUNTED ON MACHINE. 


2362 North Stanley Place 
Milwaukee 12, Wis. 


Bramley, Leeds 
England 


MANY IN USE IN LEADING TANNERIES 


Main Office and Works: PEABODY, MASS., U. S. A. 


BRANCHES 
1101 Frankford Avenue 
Philadelphia 25, Pa. 


FOREIGN BRANCHES 
Paris, 
France 


59 East Alpine Street 
Newark 5, New Jersey 


Oberursel, Taunus, 
Germany 
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JENKINS OPENS NEW 
QUALITY LABORATORY 


George O. Jenkins Co., world’s larg- 
est manufacturer of leather fibre, re- 
ports it is opening a new quality con- 
trol laboratory. The new laboratory, 
under the direction of Herman W. 
Richter, director of research, will be 
separate from Jenkins’ research de- 
partment. 

Philip Goldstein will take over the 
quality control duties formerly held 
by Richter and will hold the title of 
laboratory director. 

Richter installed the Jenkins labo- 


ratory in 1929 and has helped bring 
it to its present position as the larg- 
est and most complete in the shoe 
board industry. He had formerly 
been engaged in market research for 
the Eastern Leatherboard Conference 
and was active in the field of dyestuff 
and cements. 

Goldstein returns to Jenkins after 
an absence of several years. He had 
been employed in the company’s lab- 
oratory from his graduation from 
Harvard College in 1934 to 1950. For 
the past three years he has been do- 
ing developmental work for Lynn 


Wood Heel Co., and Bennett, Inc. 





and other synthetic 


THREAD 


for shoe manufacturing 


RICAN 


COMPANY 


260 WEST BROADWAY - NEW YORK 13, N.Y. 
Branch Offices: Chicago - Dallas - Los Angeles - Philadelphia 
Newton Upper Falls, Mass. « St. Louis « San Francisco 
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BYRON A. GRAY WINS 
HORATIO ALGER AWARD 


A half-century of achievement dur- 
ing which he rose from $3.00 a week 
office boy to a top position in the 
shoe industry has won for Byron A. 
Gray, chairman of the board of In- 
ternational Shoe Co., one of the an- 
nual Horatio Alger awards given 


by the American Schools and Col- 
leges Association to men who exem- 
plify “the American way of achiev- 
ing success.” A plaque memorializ- 
ing the St. Louis executive’s rise from 
office boy to chairman of the world’s 
largest shoe company was presented 
to him at a ceremony April 8 in New 


York. 


Gray and eight other men of na- 
tional prominence were selected for 
the seventh annual Horatio Alger 
awards on the basis of balloting by 
2,000 campus leaders and 400 college 
presidents. 

Those receiving the awards with 
Gray were former President Herbert 
Hoover; Adolph Zukor, chairman of 
the board of Paramount Pictures; 
Thomas J. Watson, president of In- 
ternational Business Machines Cor- 
poration; Paul G. Hoffman, chair- 
man of the board of Studebaker 
Corporation; Henry Crown, chair- 
man of the board of the Waldorf- 
Astoria Hotel; John Jay Hopkins, 
president of General Dynamics Cor- 
poration; Harold Schafer, president 
of Gold Seal Company; and Sandy 
Beaver, head of Riverside Military 
Academy, Gainesville, Ga. 

‘isnisisinshaases 


® Augtst Zahn was recently hon- 
ored at a dinner party given by officers 
and employes of A. E. Nettleton Co. 
of Syracuse for his record of over 50 
years’ employment with the firm. 
Henry W. Cook, president of the firm, 
presented Zahn with the company’s 
§0-year diamond service pin, em- 
blematic of membership in the Nettle- 
ton Fifty Year Club. 
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SPONGEX 


INNERSOLE 
CUSHIONING 


To build innersoles that really cushion and won’t flatten 


out—choose Spongex cellular ruabber—the innersole material that’s 
firm but springy. These innersoles will last longer 


and feel better than those of softer, less resilient materials. 


This cushioning performance is surpassed only by the low cost of Spongex. It costs less 
than any other type of cushioning that has comparable compression resistance. 
Sheets and rolls of Spongex cellular rubber for innersoles are available in thicknesses of 3/32”, 


1/8” and 3/16’’. Color is beige. Write to us for samples and prices, 


Custom molded sponge subber soles 
Die-cut soles of sponge and latex foam 
Sheet stock for innersole cushioning 
THE SPONGE RUBBER PRODUCTS COMPANY i> 
651 DERBY PLACE, SHELTON, CONNECTICUT 
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MILITARY 
BIDS AND AWARDS 


Helmet Liner Bands 
April 13, 1953—QM-11-009-53- 
148Q — 375,120 limer bands for 
helmet, M-1, Spec. MIL-B-1953. 
Small business concern procurement. 
Opening in Chicago. ; 
Combat Boots 
ril 13, 1953 — TAP-30-352- 
53-NEG-156—283,332 pr. boot, com- 
bat, service, russet, mildew-resistant; 





100% overseas pack; for small busi- 
ness concerns only; fob. origin; de- 
livery, 94,452 pr. by Aug. 31; 94,452 
pr. by Sept. 30; and 94,428 pr. by 
Oct. 31; telegraphic bids will be ac- 
cepted; negotiation session at N. Y. 
ASTAPA Office, 111 East 16 Street; 
this procurement for the U. S. Army. 


Combat Boots 
April 15, 1953 — TAP-30-352- 
53-455 — 24,988 pr. boot, combat, 
men’s leather, black upper, capped 


toe ‘rubber non-skid sole and heel, 
> Jaced front 10” high, 100% domestic 
ee" 
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2171 S. FIRST ST. 


MILWAUKEE 7, WIS. 


W.A. Holcomb D.C. Kennedy Co. A. J. & J. R. Cook Co. Horace H. Beaven Co. 
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pack delivery—12,728 pr. by July 31, 
and 12,260 pr. by August 31. FOB 
origin; opening, New York, 10 A.M.; 
this procurement for the Air Force. 


Rubber Heels 

April 16, 1953 — TAP-30-352- 
53-435 — 300,096 pr. heel, rubber, 
whole black, size 11-12; a) 149,040 
for Schenectady; bj) 151,056 for 
Ogden; FOB destination; 100% do- 
mestic pack; for delivery—100,008 
pr. during July; 100,008 pr. during 
August and 100,080 pr. during Sep- 
tember. Opening, New York, 1 P.M.; 
this procurement for the U. S. Navy. 


Leather Flying Gloves 

April 20, 1953 — Wilkins Air 
Force Deport, Shelby, O., has issued 
Invitation No. IFB-33-602-53-58 cov- 
ering: Item 1, 68,140 pairs glove set, 
two-piece flying, brown leather, 
gauntlet style, Intermediate Zone 
type MA-1, Specification MIL-G-7496. 
Item 2, 47,445 pairs gloves, fly- 
ing, sheepskin leather, unlined, gaunt- 
let style, brown, summer wear, 
type B-3A, Class P., Specification 
AF3176C. Delivery 45 to 195 days 
after date of award. 


Rubber Gloves 

April 21, 1953 — TAP-30-352- 
53-446—1) 300 pr. gloves, rubber, 
electric shock protecting; LC-9, size 
11; to six destinations; 2) 924 pr. 
protector, rubber gloves, leather, 
chrome-tanned full grain horsehide 
or buckskin; to ten destinations; 3) 
175 pr. gloves, natural rubber, elec- 
trical worker’s, heavy, size 12; for 
six destinations. Delivery: item 1) 
by June 30; item 2 by August 15; 
item 3) by August 31; opening New 
York, 11 A.M. This procurement for 
the Army and Navy. 


Women’s Oxfords 

April 21, 1953 — TAP-30-352- 
53-439—12,264 pr. shoe, dress, wom- 
an’s oxford, leather black uppeg, plain 
toe, leather sole, built-up leather heel 
with rubber lift 1144” high laced at 
instep. FOB origin; delivery, 6,200 
pr. by July 31 and 6,064 pr. by Au- 
gust 31. Opening, New York, 1 P.M.; 


this procurement for the Air Force. 


Gloves 

April 21, 1953 — TAP-30-352- 
53-469—11,040 pr. gloves, culinary, 
cotton Canton flannel covered with 
synthetic rubber latex; a) 5,520 pr. 
to Bayonne, N. J., and 5,520 pr. to 
Great Lakes, IIl.; delivery must be 
completed by September 15, 1953; 
opening, New York, 2 P.M.; this pro- 
curement for the U. S. Navy. 
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Like all Celastic Box Toes, 
the one shown in this un- 
retouched “cutaway” 
photo has served its owner 
well. He is Mr. Paul E, 
Fudge, of Nashville, Ten- 
<i & nessee. Occupation: tele- 

phone linesman. Mr. Fudge states: “My 

shoes have to take a lot of punish- 

ment and with these | never ex- 

perienced any toe discomfort 

due to loose linings.” 





It’s a Rugged Job 


BUT “CELASTIC” BOX TOES 
ASSURE TOE COMFORT 


The wearer may not know his box toes are “‘Celastic’”’ nor even that he 
has box toes in his shoes, but he does recognize toe comfort and pleasant 
toe freedom without wrinkled toe linings. 
“Celastic” is designed not only for rough usage, but for every day 
comfort in shoes of many styles...men’s, women’s and children’s. 
“Celastic” duplicates the contours of the toe of the last and forms a 
structural shape over the toes. Because of this “Celastic” is a measure of 
quality protection for the designer and manufacturer...a feature that 
builds customer loyalty for the retailer. It assures proper preservation 
of toe style and toe comfort, in play shoes, in street shoes...and in  ‘*Celastic is a registered trademark of the Celastic Corp. 


work shoes. 
UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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Government now claiming “complete vic- 
tory” in United Shoe Machinery Corp. decision. At 
least, according to E. P. Hodges, acting assistant Attorney 
General. 


Hodges, in charge of anti-trust dealings, re- 
cently testified before House Appropriations Com- 
mittee on why the anti-trust division needs $3,700,000 for 
the coming fiscal year. This is a boost of $200,000 over the 
department's appropriation for the current fiscal year. 


Gist of Hodges testimony as follows: Govern- 
ment's aim was to break up monopoly held by USMC in shoe 
machinery field for a number of years. Government had 
previously brought three anti-trust suits against USMC. First 
two were lost, the last, a limited suit, wop by Government. 
Judge Wyzanski’s recent decision a complete victory for the 
Government. 


Hodges testified USMC monopoly had been 
built up largely by leasing arrangements along with 
full requirement contracts. Wyzanski decision granted 
“practically everything” the Government asked. In the main, 
this was giving lessees option to buy shoe machines outright 
or lease them “under less onerous conditions.” Also cited 
was ruling that United open all patents involved on a rea- 
sonable royalty license basis, give up shoe supplies interests. 


Shoe industry, in its campaign to make people 
more footwear style conscious, might take page from recent 
triumph engineered by Toilet Goods Association. A press 
release from Department of Defense tells of services’ new 
“cooperative educational program to provide guidance in 
personal ing” for women in service. Release says pro- 

is Soin conducted by Department of Defense and 
voilet Goods Association. 

Investigation by L&S Washington editor 
discloses “good — program” concerns use of lipstick, 
make-up, soap, deodorants, erc. No attention whatsoever to 
shoes since service women are supposed to wear shoes issued 
them. Yet these women have free choice of apparel, includ- 
ing shoes, while off duty. 

o e 

Outlook for consumer expenditures in 
1953 appears bright. This is general conclusion drawn 
from Eighth Annual Survey of Consumer Finances conducted 
by Federal Reserve System with Survey Research Center of 
University of Michigan. 

Surveys, taken in Jan. and Feb. each year, provide 
information on consumer financial position plus attitudes 
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and plans for purchases of durable goods and houses. These 
in turn offer useful clues to strength and nature of consumer 
demands for rest of year. 


Government reports consumers now plan 
to buy new automobiles, new houses, other durable 
goods in large volume this year. For most part, pur- 
chasing plans are well above 1952 intentions. Also, propor- 
tion of consumers who feel their financial positions have 
improved over 1952 is larger than in any previous postwar 
survey. 


Although consumers not questioned di- 
rectly on buying programs for soft goods, including 
apparel and shoes, survey indicates buying tone is strong. 
For example, non-farm consumers as a group anticipate 
larger real incomes in 1953. Most think prices will remain 
stable or go down, a “substantial reversal” from 1951 and 
1952 when half to two-thirds expected prices to rise, re- 
ported they were postponing purchases. 


Latest report on index of wholesale com- 
modity prices released in Labor Department's Survey of 
Current Business shows relative stability of hide and skin, 
leather and shoe market. Stability most evident in footwear, 
the end product. 


Wholesale price index for footwear (1947- 
1949 equals 100) shows following. In Jan. 1952, it was 
115.9, rose to 116.1 in Feb. 1952. By Nov. of same year, 
it was down to 111.0. In Dec., it was 112.0, remained un- 
changed in Jan. 1953 and rose slightly to 112.1 in Feb. this 
year. 


Hides and skins and leather naturally 
showed more fluctuations, yet held surprisingly stable 
in last part 1952, early 1953. Leather index was 97.0 in 
Jan. a year ago, 89.5 in Feb., 90.1 in Nov. and 92.9 in Dec. 
In Jan., this year, it was 92.0, fell to 91.9 in Feb. 


Hides and skins price index was 69.7 in Jan. 
1952, 63.7 in Feb., 69.2 in Nov. and 70.6 in Dec. This Jan. 
it fell to 62.1, rose again to 66.5 in Feb. 


Average hourly earnings all employes in 
leather and leather goods industry continue on up- 
grade, although slowly. Monthly Business Statistics Re- 
port shows workers earning hourly average of $1.352 in Feb. 
1953, latest month for which figures available. This com- 
pares with earnings of $1.351 in Jan. 1953, $1.346 in Dec. 
1952, $1.348 in Nov., $1.297 in Feb. 1952 and $1.290 in 


Jan. 
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INNERSOLES? 


FOR THE BEST IN 
YOUR PRICE RANGE 
SEE LYNN INNERSOLE 


NN Macudl 


LYNN INNERSOLE CO. 
119 BRAINTREE ST., ALLSTON, MASS. 
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Tis astonishing new reinforcing 
material is indispensable to manufacturers 
of shoes designed with Cui-outs, V-Vamps, 
Strippings, Straps, etc. 

Available in Black, White, Grey, Fawn 
and Natural. Rolls or shoe-folded 8 x 8 
. 40” width. . 1-2-3 ply. 

Ideal for combining with SWA-ZON, 
Fabrics, Quarterlinings. It is also used in 
triple combined backing. 


“Nu-Sta” 


Tear resistant 
Stronger than you need 


HARVARD COATED 
PRODUCTS COMPANY 


112 NORFOLK AVENUE 
ROXBURY, MASS. 
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~ Combine High Style 
and Comfort 











THE FOAM RUBBER 

IS COMBINED TO 

KIDKO LEATHERBASE 
SOCK LINING OR SHEETINGS 


HARVARD 


112 NORFOLK AVENUE 








A new development by HARVARD. 

Here we have fashionwise comfort for all types of shoes. 
Now being adopted by more and more makers of conventional 
type footwear. 

Cushions the foot and conforms to the regular size of the 
shoe. No extra manufacturing operations required —no - 
need for extra patterns or dies to insure proper fit — it 
works like your regular sock lining. 


COATED PRODUCTS CO., Inc. 


ROXBURY, MASS. 


REPRESENTATIVES 


VICTOR SHORT 
Windsor Road 
Kirkwood, N. ¥. 


ARTHUR V. EPSTEIN 
1133 Broadway 
New York, N. Y. 


JOHN H. MAHLER 
505 Thomas Bidg. 
Dallas, Texas 


5906 No. Bay Ridge 
Milwaukee 11, Wisc. 
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ALLEN SHACKELFORD 


HAROLD FINEN 
834 Reedy Street 
Cincinnati, O. 


J. B. ROBERSTON 
Cuthbert’s Bidgs. 
12 Plein St. 
SHOE FACTORY SUPPLIES Capetown, So. Africa 
1200 So. Grand Bivd. 
St. Louis 4, Mo. 
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"for shoes with STYLE, 
PROPER FIT and COMFORT. . . 
rely on VULCAN 
LASTS and HEELS!” 


smart shoe styling starts with 


VULCAN LASTS & HEELS... 





> 





VULCAN CORPORATION la 
- GENERAL OFFICES: CINCINNATI, OHIO 


Vulcan's three strategically located heel 
plants can speedily meet your re- 
quirements for gracefully-shaped, 
meticulously-fitted heels. Remember — 
For plain or covered wood heels and 


wedges call Vulcan! 


“From Forest ‘to Fashion" 


wif 


Antigo, Wise. 
Denken, Mich. 


Vulcan directly controls all phases of 
production from cutting their own hard 
maple timber thru shipment of the com- 
pleted “wood” to the shoe industry. 
Remember — From Forest to Fashion — 
Vulcan Control is Complete! 


DESIGNERS AND MANUFACTURERS OF 
SHOE LASTS AND WOOD HEELS 





Stylescope 


Call Suede for Fall 


hess four pullovers are fashioned in calf suede, by Carr Leather Co., 
Boston tanner, for Fall 1953. Deep and rich-toned leathers are used in 


Fall's newest styling treatments for women's dress shoes. Light, high-riding 
effects, coupled with slim elegance of line, are well-suited to these soft 


leathers with their adaptability to supple design treatment. 


Left, black calf suede is used in this dainty 
pump, featuring scalloped sides and smart 
flap on vamp. Right, royal blue calf suede 
in a high-riding pattern, with T-strap effect, 
high sidelines. 


Left, red calf suede in this high-style model 
featuring smart straps and naked quarter. 
Right, brown calf suede in a pert pump 
design featuring side bow, edged in gold 
piping. 
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Sheepskin 

April 22, 1953 — TAP-30-352- 
53-517—1) 3,963 ea. chamois, sheep- 
skin, straight oil-tanned, full double 
dressed finish type I, sect. 2, size 3; 
a) 1,982 ea. for Shelby, 0.: and b) 
1,981 ea. for Maywood, Cal.; 2) 
5,000 ea. chamois, sheepskin, com- 
bination tanned, full double dressed 
finish, type II, selection 2, size E.; 
a) 2,500 ea. for Shelby, O.; and b) 
2,500 for Maywood, Cal.; 3) 24,663 
ea. chamois sheepskin, straight oil- 
tanned, full double dressed finish, 
type I, selection 2, size C; a) 14,798 
ea. for Shelby, O0.; and b) 9,865 ea. 
for Maywood, Cal.; 100% domestic 
pack; delivery during June, July, 


August and September; opening, 
New York, 11 A.M.; this procure- 


ment for the Air Force. 


Sole Leather Bends 

April 24, 1953 — TAP-30-352- 
53-516—18,235 pr. sole-leather find- 
ers type bends, full length, vegetable- 
tanned, 814 to 11 iron thick; a) 
12,775 pr. for Shelby, O.; and b) 
5,460 pr. for Maywood; delivery 
complete by July 31, 1953; opening, 
New York, 2 P.M.; this procurement 
for the Air Force. 

OPEN RUBBER BOOTS 
Hood Rubber Co., Watertown, 


Mass., was low bidder at the opening 
of ASTAPA Invitation TAP-30-352- 





3 Dorchester Street 





IN SHOW BUSINESS AS IN SHOE BUSINESS 
GOOD BACKING PAYS OFF 


For 85 years smart shoe manufacturers have turned to 
Windram for good backing. For the correct solution to 
backing problems in new styles—new fabrics—special 
materials—and unusual weights. 


And Windram merits your business because it offers 
you two skills: KNOW-HOW and SERVICE. The right 
combination for successful performance. 


WINDRAM MANUFACTURING COMPANY 
Established 1867 


So. Boston, Mass. 
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53-376—8,646 pr. rubber firemen’s 
boots; a) FOB origin; b) for Shelby, 
O.; and c) for Maywood, Cal. Hood 
offered to supply all at 5.53, 5.74, and 
5.91; 60 days acceptance, net. There 
were two other bidders: 

U.S. Rubber Co., Naugatuck; 6.25, 
6.43 and 6.68; 60 days acceptance, 
net. 

Bristol Mfg. Co., Bristol, R. 1.; 
5.95, 6.10 and 6.20; 60 days accept- 
ance, net. 


Sole Leather Strips 


April 24, 1953 — TAP-30-352- 
53-432—85,000 Ib. leather, sole strip, 
13” wide, 9-11 irons. a) FOB origin; 
b) 45,000 lb. for Schenectady; and 
c) 40,000 Ib. for Ogden; 100% do- 
mestic pack; delivery at the rate of 
45,000 lb. during July and the bal- 
ance during August. Opening, New 
York, 2 P.M.; this procurement for 
the U. S. Army. 


WELDER'S CLOTHING 


Seventeen manufacturers submitted 
bids at the opening of ASTAPA in- 
vitation TAP-30-352-53-327 for four 
welder’s clothing items. The four low 
bidders follow. 


Item 1—1,560 ea. jackets, welder’s, 
1-pocket;. chrome-tanned heat resist- 
ant cowhide or steerhide—low bidder 


Al Jay Mfg. Co., Inc., Philadelphia. 


Item 2—1,550 ea. helmets, weld- 
er’s, heat and flame resistant—low 
bidder Fibre Metal [reducts Co., 
Chester, Pa. 


Item 3—1,030 ea. sleeves, weld- 
er’s, cape and bib style, chrome 
tanned, heat resistant; cowhide or 
steerhide leather—low bidder, Amer- 
ican Optical Company, Southbridge, 
Mass. 


Item 4—72,000 ea. gauntlets, gas 
welder’s, chrome-tanned leather for 
nine destinations—low bid submitted 
by Chippewa Glove Co., Chippewa 
Falls, Wis. 


- OPEN SHEEPSKIN BIDS 


Nine manufacturers submitted bids 
at the opening of ASTAPA invitation 
TAP-30-352-53-397—<alling for three 
items of sheepskin el morocco tool- 
ing leather and one item of russet 
case leather sides. 

Low bidder on the sheepskins was 
Plastileather Corp., Haverhill, Mass., 
which offered to supply all three 
items at .2149; .2574; and .2574; 
30 days acceptance, 2% in 20 days. 

J. Lichtman & Sons, Newark, N. J., 
was low on the case leather, offering 
all at .374; 15 days acceptance, net. 
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Leading Manufacturers in the Shoe Industry 


use | -Joyagp) A‘dl | equipment 


to Reduce Costs and Improve Quality! 


FIBRE TUCK 
LATEX CEMENTER 


Fibre tucks are coated with latex without 
any adjustments for their varying thick- 
nesses. Accommodates materials up to 
V4" thick from '/2” to 5/2” wide and 
any length. Removable tank for simple 
cleaning. 


MOCCASIN PLUG 
LATEX CEMENTER 


Applies up to '/2” margin of latex to 
moccasin plugs. Special feature is a 2” 
dice bottom roller with knurled surface 
and a smooth |” dice top roller to permit 
turning of the irregular shaped plugs. 
Machine easily dismantled for cleaning. 


CORK HEEL LATEX 
CEMENTER 


Cements cork heel wedges as used in slip- 
lasted shoes—up to '/4” thick and 4” 
wide. Spring loaded pressure roller auto- 
matically adjusts for varying thicknesses. 
Latex can be added at any time without 
stopping machine. 





SHOE PARTS © ° 
LATEX ‘ 
CEMENTER 


Specifically designed for coating sock 
linings, outside suede, silk coverings, heel 
pads, soles, insoles, innersoles, heel cov- 
erings and other shoe parts. Machine 
does not have to be dismantled for 
cleaning. 





PLATFORM LATEX CEMENTER 


Automatically adjusts itself to varying 
thicknesses of materials up to 3”. Remov- 
able 2 quart tank for quick cleaning. 
Ductor roller control for even latex appli- 
cation. Available in widths from |” up 
to 12”. 





ALL PURPOSE 
LATEX CEMENTER 


For over-all and margin cementing of all 
shoe parts. Equipped with adjustable side 
guide to permit application of cement 
to any desired width. Non-clog coating 
control regulator. Machine does not have 
to be dismantled for cleaning. 





GIANT 
LATEX CEMENTER 


Accurate coating of shoe 
materials up to 46” wide. 
No skilled help required to 
operate machine. Mounted 
on portable floor stand. 
Non-clog coating regula- 
tor. Supplied complete 
ready to operate. Standard 
models from 6” to 46” 
widths. Larger widths on 
special order. 





SHOE MATERIALS 
ROTARY COMBINER 


High speed combining of 
cemented materials up to 
V" thick and 30” wide. 
Securely bonds layers of 
innersole board, cork to 
fiber, fiber to sponge rub- 
ber, sponge rubber to cork, 
sponge rubber to cloth, 
backing material to animal 
skins. Pressure adjustable 
to accommodate materials 
of varying thicknesses. 
Other combiners in 24”, 
36”, 42” and 48” widths. 
Special machines for thick- 
nesses up to —I1/4”. 





Write for detailed information on complete line of Visit our BOOTH NO. 404 
at the Factory Management Conference of the National Shoe 


POTDEVIN SHOE MANUFACTURING MACHINES 
Manufacturers Association at Cincinnati, April 26 to 28 


P OTD EVIN MACHINE CO. 289 North St., Teterboro, N. J. 


Rep. Shoe Factory Supplies Co., 1200 S. Grand Blvd., St. Louis, Mo. 
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Designers and manufacturers of equipment for Bag Making, Printing, Coating, Laminating, Gluine 








WESTERN WOOD HEEL — 
GROUP MEETS APRIL 27 


The annual meeting of the Western 
Wood Heel Manufacturers’ Associa- 
tion will be held at the Sinton Hotel, 
Cincinnati, Ohio, at 10:30 a.m. on 
Monday, April 27, 1953, according 
to Lucius F. Foster of The Guild As- 
sociates, Boston. 

The Association is comprised of 
wood heel manufacturers located west 
of the Hudson River. Together with 
the Eastern Wood Heel Manufactur- 
ers’ Association, they constitute the 
National Association of Wood Heel 
Manufacturers. All three organiza- 
tions are managed by The Guild As- 
sociates. 

Officers and other members of the 
Executive Committee will be elected 
at the meeting and progress made by 
the Association during the past 
twelve months will be reviewed. The 
meeting marks the first anniversary of 
the organization, created at the time 
the Wood Heel Manufacturers’ Asso- 
ciation, Inc. was reorganized last 
Pictured above is the new building which now houses pian oe 5 Machinery Co. Address year. 
is 100 Vine St., Somerville 43, Mass. Company moved from old location at 125 Purchase St. The meeting has been timed to co- 


in Boston, in neighborhood where it had conducted ti ! Letter ¢ “hd : 
ars ud Mee ee ee ee, incide with the Factory Management 


. “But in the same old buildings: Rent has trebled; Parking tickets likewise; So—we bought aga poladiey. : . 
a building—.” Conference in Cincinnati April 26-28. 
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FASHION'S LEADER IN MELLOW LEATHERS 


GYPSY is a styleful masterpiece of leather craftsmanship from the family of fine 
leathers, created especially for discriminating, fashion-right shoe manufacturers. 
It is a soft, mellow, full grain leather, dyed clear through for permanent color. 
Available in men's and women's weights and seasonal colors, GYPSY is ideal for 


HEBB LEATHER COMPANY, Inc. 


112 BEACH STREET, BOSTON 11, MASS. 
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Shoe by 
Jarman Shoe 


Division of 
General Shoe 


Corp., 
Nashville, Tenn. 
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Shoe manufacturers using Shain 


” I Nylon Mesh and Nylon Lace (this 
E S a rea includes the biggest names in foot- 


wear) prefer them because of mini- 


mum cutting waste, superb quality, 


& 
0) ortunit and uniform finish. Specifically de- 
signed for use in shoes only, they 


are made heavier with a costly, 
permanent, easy-to-clean, crease- 


when the Best resistant finish. Result: lower pro- 
duction costs and the smallest re- 


turns of nylon mesh shoes in the 


: / industry. When the best costs less, 
a 0S S ess - can there be any question of where 


to buy? 


When you think of Nylon Mesh 
think of Shain! 


Shatn 

AND COMPANY, INC. 
Anais . Established 1907 
Morris ' ~ 184 LINCOLN ST., BOSTON, MASS. 
iuliva by ‘. : geo Subsidiary: Shain and Co. Ltd., Montreal 
Weleas, a? REPRESENTATIVES IN ALL 


Lid. of 
New York PRINCIPAL SHOE CENTERS 
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NO PROGRESS ON NEW 
BROCKTON LABOR PACT 


Strike Threat Voiced By 
Shoe Workers 


Negotiatious between officials of 
the Br hood of Shoe and Allied 
Craftsmen, Brockton independent 
union, and Associated Shoe Indus- 
tries, manufacturers’ representative, 
for a new labor contract have reached 
a standstill, according to Earle F. 
Snow, president of the Brotherhood. 

The BSAC has asked for a 10 per- 
cent wage increase, $1 hourly mini- 
mum and health and other fringe 


benefits. Manufacturers have count- 


ered with an offer of a three cents 
hourly boost, an additional paid hoili- 
day and a two-year contract. 

Snow reported that he has written 
Walter Spicer, executive secretary of 
the ASI, requesting that another 
meeting be arranged as soon as pos- 


sible. 

The BSAC head stated that there 
would be no further extension of the 
current contract which expired 
March 31 but has been extended until 
April 30. 

“I am positive there will be no 
further extension after April 30,” he 
told Leather and Shoes this week. 
Asked if the union would call out 





Got any puzzling 
shoe problems? 


We’ve been solving them for gen- 
erations. In 168 years this Bank has 
learned a lot about all phases of shoe 
production and marketing. 

“The FIRST” lends more dollars 
to the shoe and leather industry than 
all other New England banks com- 


bined. 


“The FIRST” has its own offices 
in Argentina and Brazil and cor- 


respondent 


connections 


banking 


throughout the free world . . . to 
give you on-the-spot contacts with 
the world’s principal leather.markets. 

“The FIRST” is the place to come 
for any and all of your shoe and 
leather financing needs. 


“FIRST 


NATIONAL BANK of 
BOSTON 
5) 

* Founded 1784 * 


Member of the Federal Deposit 
iat Ansurance Corporation 
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HEAD OFFICE: 67 Milk St., Boston, Mass. 
Represented in New York by First of Boston Inter- 
national Corporation, 2 Wall Street. Overseas 
Branches: In Arcentina — Buenos Aires, Avel- 
laneda and Rosario... In Brazit — Rio de Ja- 
neiro, Sao Patilo and Santos... Iv Cusa—Havana, 
Santiago, Cienfuegos and Sancti’Spiritus . . . In 
Europe — Representative Office: 146 Leadenhall 
Street, London, E. C. 3, England ... Correspondent 
Danks throughout the world. 
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its workers on a strike if a new agree- 
ment were not reached by April 30, 
he said a strike is “a definite possi- 
bility.” 

It is expected, however, that both 
union and management will make 
every effort to reach a new settle- 
ment before the April 30 deadline. 
If necessary, both sides‘may submit 
their argument to an impartial arbi- 
trator. 

The BSAC is bargaining agent for 
some 5,500 workers employed in 17 
shoe factories throughout the Brock- 
ton area. Workers have received no 
increase since Oct., 1950, although 
the cost-of-living index has since 
risen 9.3 points. 


MELVILLE EXPECTS 
TO TOP 1952 SALES 


Melville Shoe Corp., leading shoe 
manufacturer and chain, expects 
“considerably higher sales” in the 
first six months of this year than it 
reported in the similar 1952 period, 
according to Ward Melville, presi- 
dent. 

Melville had $41 million in sales 
during the first six months of 1952. 

Melville told the annual meeting 
in New York on April 6 that the com- 
pany has been running ahead of last 
year’s sales since Feb. He stated, 
“I’m very optimistic.” 

The company now operates 577 
Thom McAn stores, 155 Miles stores, 
and 11 John Ward stores. This 
spring, it will lease another 24 Thom 
McAn outlets, seven new Miles stores 
and one Ward store. Production is 
running at capacity with the company 
producing some 44,000 pairs of men’s 
and boys’ shoes daily. 


Boston Shoe Club to Hold 
Sports Nite 


An all sports program will feature 
the 64th annual meeting of the Boston 
Boot and Shoe Club scheduled for 
Wednesday evening, April 22, in the 
Grand Ballroom of the Hotel Shera- 
ton Plaza, Boston, according to 
C. Harvey Moore, Club president. 

Master of Ceremonies at the,meet- 
ing will be Al Schacht, noted haseball 
humorist. Other sports notablés pres- 
ent will be one of the “top men” of 
the Boston Red Sox and Tom Mahan, 
famed pro golfer and president of the 
Professional Golfers Association. 

Walter Brown and Lynn Patrick 
will' be on hand to represent the 
hockey fraternity. Final attraction 
will be Bob Cousy, former Holy Cross 
basketball star. 

Charles W. Sweeney of Kelley & 
Sweeney Leather Co., Boston, is chair- 
man of the Program Committee. 
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© William C. Hunneman, Jr., 
chairman of the board of William 
Amer Co., Philadelphia kid leather 
tanner, and Albert O. Trostel, Jr., 
president of Albert Trostel & Sons 
Co., Milwaukee tanner, have been 
elected to the board of directors of 
Donovan Industries, Inc., New York 
City leather distributor. 


®@ I. M. (Chic) Schiff of Lawrence 
Schiff Silk Mills, New York, maker of 
braids and bindings for women’s shoes, 
is flying to Europe on April 15 to 
make a two-months tour of various 
overseas fashion centers. He will be 
accompanied by his wife. Schiff ex- 
pects to return in July with new ideas 
in coloring, design and fashion. 
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BUCKLES! 


Equip your juvenile footwear for rocket- 
tiding young America — with the buckle 
that’s sure-fire from Jersey to Jupiter. 
A case of “sold-at-first-sight” on any 
shoe counter! 

The No, 617414 Rocket Buckle, and other 
style leaders, are part of the complete 
Anchor Brand line of distinctive shoe and 
leather goods trimmings. Write for cat- 
alog today. 


No. 6174 A 
BUCKLE 
%’ 


NORTH & JUDD 


Manufacturing Company 


New Britain, Connecticut 


New York + Boston + Philadelphia » Atlanta » Chicago + St. Louis + Dallas + Los Angeles + San Francisce 
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© Edward H. Yewer, formerly 
general manager and in charge of sales 
of Western Leather Co., Milwaukee, 
has been elected president of the firm. 
Western Leather makes heels, welting, 
insoles and counters for the shoe in- 
dustry as well as leather eyeglass cases 
and leather specialty cases. Edmund 
Grub, plant superintendent, was 
elected to the board of directors. 


®@ The item in this column last week 
stating that Jack Zeitler has been 
appointed technical sales representa- 
tive for R. & A. Leather Finish Co. 
of Brooklyn should have read Jack 
Zeitlin. 


© A. J. Brauer, Jr., president of 
Brauer Bros. Shoe Co. in St. Louis, 
has announced appointment of L. L. 
Jones as sales manager and designer 
for Confettis, a new division of the 
company, which will create high fash- 
ion, low-heeled shoes as well as dressy 
wedgies. Confettis will be introduced 
at the St. Louis Shoe Show and follow- 


ing regional market showings. 


@ Jules Star of Jules Star & Co, 
Inc., New York City hide and skin 
broker and importer, was in Boston 
this past week visiting customers and 
looking over the local situation. He 
reports the New England industry is 
anticipating a busy season. 


@ John Walsh, noted St. Louis shoe 
designer, has joined Town & Country 
Shoes’ fashion and styling research 
department. He will work with 
Charles: Debosek. Formerly chief 
stylist and designer for Johnson, 
Stephens and Shinkle Shoe Co., Walsh 
will give over management of Camille, 
Inc., mail order women’s casuals man- 
ufacturer, to his wife. 


© J. F. “Ferd” Pollard has joined 
the sales staff of George O. Jenkins 
Co., Bridgewater, Mass., according to 
George O. Jenkins, Jr., vice president 
and sales manager of the firm. Pol- 
lard has been associated with Interna- 
tional Leather Co. for the past 22 
years and has been active in leather 
fibre sales and leather buying. He 
will cover the New England and East- 
ern territories. 


® Raymond A. Bacon has joined 
the staff of Carter Hide Co., Inc., 
Boston hide and skin broker. Bacon 
will serve as a salesman and receiver. 
He is well known throughout the 
trade as an authority on hides and 
skins. 


© Former director of the Tanners’ 
Council’s Patent Leather Bureau, 
Lucile Turner has joined The Wom- 
en’s Home Companion where she is 
handling editorial store promotions. 
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THER HEELS . a ou the LAST 


YOUNG : Aydnaulte 


| TOP-LIFT ATTACHING MACHINE 
“ Sauce time 


Steel pins applied onan-angle are fed automatically and 
driven hydraulically, in ONE OPERATION, through 
the top-lift and into the heel. 


There's faster production because the machine is all 
autgmatic and lifts are evenly attached in \ ONE 


OPERATION. 


Top lifts are caiman ‘uniformly on the heel, ‘making it 
possible to use smaller lifts. You-save on leather or 
other top-lift material. 


AND THERE ARE MANY MORE FEATURES! 
Hydraulic principle provides uniform hold-down pressure and nail driving 
pressure. No defacing of heels — cripples are practically eliminated. 

UNIFORMLY CENTERED and ATTACHED 


See it at the FACTORY MANAGEMENT CONFERENCE 
SPACE 428 — NORTH EXHIBITION HALL 








iia 


Established 1886 


YOUNG 


MACHINERY Co., Inc. 


WRITE FOR FURTHER INFORMATION — 
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Factor 


SOLE LEATHERS 


BENDS, BACKS, CROPS, HEADS 
SHOULDERS, BELLIES, SHANKS, Etc. 


OUTSOLES 


MEN'S - WOMEN'S + BOY'S 
MISSES’ - CHILDREN'S 
IN ALL GRADES AND WEIGHTS 


Meadquarters for Sole Leathers 


Complete line of leather INSOLES 
and leather COUNTERS 








MOCCASIN 


COWHIDE 


CONVENTION WEEK, POST EASTER 
LETDOWN SLOWS LEATHER MARKETS 





Unseitled State Of Hide Prices Keeps Leather Buyers 
Cautious 





Prices fairly steady but not 
enough buying to set trend. Best 
business in kid and split leathers, 
Sole slackens, calf uncertain, sides 
varied. 

Sole Leather Slows 

Demand slows noticeably on Bos- 
ton sole leather market. Tanners, 
many of whom are away at Spring 
Convention, find unsteadiness of hide 
market plus after-Kaster week tends 
to slow down buying. Buyers prefer 
to await market trends, sales results 
before ordering anew. 

Prices hold mainly because of lack 
of definite sales trend. Heavy bends 
of 10 iron and up bring 52c for tan- 
nery run; 2c more for No. 1’s and 
2’s. Those 9/10 iron still listed 56-57c 
though there is downward pressure. 
Medium bends 60-63c, lights slow at 
68c, better down to 65c. 


Sole Offal Moderate 


Sole leather offal market in Boston 
remains fairly steady although there 
is noticeable slowdown from previous 
weeks’ pace. Bellies still find fair 
business but other selections, outside 
of shanks, feel bite. 

Steer bellies bring up to 27c, cows 
to 28c, but there is less interest at 
these levels. Single shoulders have 
sold recently, bringing in mid-40’s 
for lights, and a good many have 
been disposed of. Double rough 


shoulders not quite as active or 
strong as in past months; prices still 
listed 56c and below for light weight 
welting stock. Heads 16c-17c and 
below. Fore shanks wanted at 15c- 
17c, hind shanks at 17c-19c. 


Calf Spotty 

Not much doing in Boston calf 
leather market this week. Many tan- 
ners away in Florida, others find 
buyers more interested in watching 
raw skin market. Further weakening 
of skins this past week pulls buyers 
from market, awaiting new adjust- 
ments by tanners. 

Last lists, now withdrawn by some 
had men’s HM smooth calfskin at 
$1.06-$1.10 and below. These are 
somewhat above more recent sales. 
Interest still in low 90’s, down to 
80c.. Women’s weights formerly 
around 95c top, now list toward 
lower 90’s. Interest in low 80’s and 
upper 70’s. Suede calf does best busi- 
ness in mid and low 90's. 


Sheep Steady 

Strength of New Zealand sheepskin 
market plus steadiness of domestic 
pickle skins enables tanners_ to hold 
price line. Despite considerable price 
pressure, a good amount of business 
reported, particularly in linings. 

Russet linings bring 23c in best 
volume. Boot linings 27¢ and down. 
Some lists at 28c. Chrome active at 





at its colorful best 


Fashionably Soft for comfort. Most 
Adaptable to laced moccasins 
and casuals . . . finest full grain 
you've ever seen! 

SHOE SPLITS: Grain finished for 
mellow chrome uppers . . . Retan 
for soles... 

GLOVE SPLITS: Complete price 


range .. .Quality always uni- 
formly high. 


Write for swatches today! 


LOS ANGELES 
TANNING CO. 


4101 Whiteside Street 
Los Angeles 63, California 


Prices and Trends of Leather 


KIND OF LEATHER THIS MONTH YEAR 1952 
WEEK AGO AGO HIGH 





CALF (Men’s HM) ........................ 80-1.06 85-1.14 70-97 85-1.10 
CALF (Women’s) 73-92 80-98 60-80 80-1.03 
SS ee _- 78+1.03 80-1.05 60-85 85-1.10 
KID (Black Glazed) 75-90 75-90 70-90 75-90 

80-96 80-96 70-92 80-96 
PATENT (Extreme) 56-62 56-62 55-80 56-60 
SHEEP (Russet Linings) ................ 18-32 18-32 18-28 18-32 
KIPS (Combination) Vite 56-60 45-48 56-60 
EXTREMES (Combination) 51-53 51-54 42-46 54-56 
WORK ELK (Corrected) .............. : 38-42 38-44 36-40 38-46 
SOLE (Light Bends) 65-68 65-68 65-70 68-72 

27-28 25-26 22-24 26-27 
SHOULDERS (Dble. Rgh.) 50-53 50-53 50-55 50-55 
SPLITS (Lt. Suede) 33-38 31-36 36-38 35-39 
SPLITS (Finished Linings) 18-22 18-22 15-20 24-26 
SPLITS (Gussets) ..............00000006.... 13-15 15-17 18-22 18-20 
WELTING (% x \%) .. 8 8 12% 8 
LIGHT NATIVE COWS .... 19% 14-15 20 

All prices quoted are the range on best selection of standard tannages using quality 

rawstock, 
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3lc and down. Colored vegetable lin- 
ings at 28c for high colors, 27c¢ for 
staples. Garment suede strong at 35c 
and below. 


Sides Mixed 

Not too much business in Boston 
side leather market this week. How- 
ever, tanners in Boston say sales are 
still good for this time of year. Price 
appears deterrent to more business 
but tanners say rawstock market al- 
lows them no leeway as yet. 

Combination-tanned extremes 51- 
53c and below for HM weights. 
M weights lc less. Large spreads 40- 
44c and below. Work shoe retan 
38-42c. 

Kips in short supply, hold near 
former prices despite weakening on 
skins market. Combination-tanned 
kip sides bring 58-60c for HM 
weights. Full grain M weights up to 
68c but volume below. 


Patent Fair 
Even though this is supposedly off- 
season for patent, Boston tanners re- 
port good volume. Kips still at 80c 
and below, extremes 56-58c and 
down, large 46c and below. 


Splits Slower 
Boston splits tanners report a slow- 
ing of splits sales this week. Busi- 


ness still on fairly good level but weil 
below recent weeks. 

Women’s weight suede splits at 39, 
37, 34c for colors, a cent less for 
black. A good deal yet to be sold. 
Men’s weights slower at 2c above 
women’s lists. Lining splits at 22, 
20, 17c. Gussets fair at 15-13¢. 

Lightweight flexible innersole splits 
bring 27-22c; HM weights at 30-25c: 
H weight listed to 40c, sell 37-32c. 
Naturals bring 25, 23, 20c for M 
weights, 2c more for HM weights, 36, 


34, 29¢ for H weights. 


Kid Active 
Kid leather tanners of Philadelphia 
report black suede remains quite ac- 
tive. Brown running second and 
some dark blue selling. Nothing at 
all reported in white suede right now. 
Glazed is “coming up” and black 
is quite good; some tanners expect 
that it will be on a level with black 
suede if the present trend continues. 
Slipper slow. There is a certain 
amount of business from slipper man- 
ufacturers who have been buying for 
the past few months. The amounts 
involved are small but the orders are 

coming in quite steadily. 
Linings remain a very active item. 
Those tanners who have a permanent 


business in crushed find that it is stil! 
moving in black, white, red and a 
light yellow-beige. Most local tan- 
ners do little in crushed and nothing 
at all with satin mats. 


Average Prices Quoted 
Suede 32c-96c 
Slipper 25c-60c 
Glazed 25c-$1.00 
Crushed 35e-75c¢ 
Linings 25¢-55e 
Satin Mats 69c-$1.20 


Belting Slackens 

Belting leather tanners of Philadel- 
phia say business has eased off. Some 
say that it might be the “peace scare” 
which has already affected the mar- 
kets and may be the reason for the 
Voc drop in hide prices. Or, it might 
be just that decreased buying by the 
curriers (in midst of a slump for a 
few weeks) has finally been felt. 

All belting prices are at the same 
level they have been for about a 
month, They still are holding firm, 
so that tanners are not too pessimistic 
about the entire situation. 

Curriers, on the other hand, have 
found that business showed an in- 
crease this past week. A _ negative 
factor is that textile mills are still 
slow. 
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No special weight seems to be in 
f Bn the activity covers all 
weights. As in the rest of the belting 
industry, prices remain just as they 
have been for the past four weeks 
with no indications of any changes 
pending. 

AVERAGE CURRIED LEATHER PRICES 
Fert ag a i 


Wide Sides ...... 1.21-1. 
Narrow Sides .... 1.15-1.17 1.10-1.13 1. 


Light, plus 7c; Heavy, minus 5c-10c; 
Heavy, minus 5c. 


Glove Leathers Steady 
_ Reports indicate that glove buying 
is off from 25-35 percent from this 
time last year. Buyers still stress price 
and appear content to wait and see 
what happens. 

Garment suedes dominate the 
leather market. High colors for ladies 
bring 40c per foot. Regular shades 
can be had for 38c. Full grain suedes 
can be bought from 34c to 36c. De- 
mand excellent for all types although 
price resistance has developed among 
the large users of men’s weights. 

Glove leathers steady with the de- 
mand very moderate. Iranians sell 
freely at 26c, 22c and 18c. Men’s 
greys offered at 38c with very little 
business being done. Cabrettas and 
pigskins extremely quiet. 


Bag, Case and Strap Dull 

While some concessions made, 
most sellers unwilling to consider 
lower prices talked in certain buying 
quarters. As a result, differences in 
price ideas are tending to restrict new 
business. 

For example, case leather of 2/3 
ounce held at 44c while buyers talk 
42c and some down to 40c; 3/4 
ounce is held at 46c while buyers talk 
44c. Reports of some 2/21% ounce 
selling down to 40c and some 3/314 
ounce down to 44c. 

Grade A russet finish strap leather 
considered toppy in some quarters at 
54c for 4/5 ounce, 56c for 5/6 ounce, 
58 for 6/7 ounce, 60c for 7/8 ounce, 
62c for 8/9 ounce, 65c for 9/10 
ounce and 68c for 10/11 ounce. 

Grade B quoted around 3c less and 
Grade C another 6c less. Premiums 
of 2c for colors and 3c for glazed 
still prevalent over russet. In colors, 
blacks and tans have some call. 


Garment Leathers Firm 
Sheepskin garment leather contin- 
ues firm at the lately advanced prices 
ranging on suede finish from 34-35c 
and down for good tannages up to 
38c and down for choice production 
of top quality. Last reported business 
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in grain finish at 31-32c and down 
but higher prices asked on some top 
quality tannages. 

A steady to firm undertone in 
horsehide garment leather. Here, 
too, occasional purchases reported 
whenever supplies could be procured 
within certain delivery dates speci- 
fied by buyers. Many outlets, how- 
ever, unwilling to place orders too 
far ahead or beyond 60 days owing 
to uncertainties over market condi- 
tions. Last reported business in 
horsehide garment leather was at 
42c and down for better tannages. 


Glove Slows 


Work G 


While still some sizable deliveries 
made on old contracts, new business 
somewhat slower. Demand not keen 
as formerly and, in some instances 
sellers, are beginning to look around 
again for some new orders. Buyers, 
however, inclined to be more cautious 
about making new commitments be- 
cause of unsettled conditions prevail- 
ing in many important markets dur- 
ing the past couple of weeks. 

Meanwhile, prices remain un- 
changed, LM weight work glove splits 
quoted around 14-l5c for No. 1 
grade, 13-14c for No. 2 grade and 
12-13c for No. 3 grade. M weight 
along with other descriptions remains 
about the same at 16-17c for No. 1 
grade, 15-l6s for No. 2 grade and 
14-15c for No. 3 grade. 


Tanning Materials Same 


Raw Tanning Materials 


Divi Divi, 48% basis shp’t, bag 


-$73.00-75.00 


.."Fair Average’ $104.00 
‘‘Merchantable’’ $100.00 


Dom., 

Wattle bark, ton .. 

Sumac, 28% 
Ground 

Myrobalans, 
Sorted 
Genuines 
Crushed 40% 

Valonia Cups, 30-32% guaranteed 

Valonia Beards, 42% guaranteed - ev ve «$88.00 


Mangrove Bark, 30% So. Am. $59.00 
Mangrove Bark, 38% E. African $79.00- 80.00 


J. 1’s Bombay 


Tanning Extracts* 


Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 


Chestnut Extract, Powdered (basis 
60% tannin), f.o.b. plant 
Bags, c.l. 
Bags, l.c.l. 
Cutch, solid Borneo, 55% tannin sendces 
Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works 
bbls. c.1. ‘ bavace 
Oak bark extract, 25% ‘tannin, Ib. 
bbls. 6%-6%, tks. 
Quebracho Extract: 
Solid, ord., basis 63% tannin, c.l. 
Solid clar., basis 64% tannin, c.1. 
Wattle extract, solid, c,l., East African 
Wattle extract, solid, c.1., South African 
Powdered super spruce, bags, c.1. 
05%; 1Le.l. 
Spruce extract, 


11 31/64 
12 3/16 
10% 
11% 


tks., f.0.b. wks. 01% 
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Myrobalan extract 

Myrobalan extract, 
nin 

Valonia extract, powdered, 63% tannin. 

Quebracho Extract, Powdered, Swedish 
spray dried, 76-78% tannin 

Wattle Extract, Powdered, Swedish, 
73% tannin .... 

Powdered Spruce, 

Myrobalan, Swedish, 

Oakwood, Swedish, 

Oakwood, Swedish, 

Larchbark, Swedish, solid, 54-56% 

Larchbark, lana Swedish spray- 
GRO BIGOT. « 0.0 asics cnsecd sectetevn 


solid, 55% tannin.. 
powdered, 60% tan- 


spray "ried, Swedish 
Powdered 68-70% 
solid, 60-62% 

powdered, 64-66% 


Tanners’ Oils 


Cod Oil, Nfid., loose basis, gal. .... 
Cod, sulphonated, 25% added mineral 
Cod, sulphonated, 50% added mineral 
Castor oil, No. 1 C.P. drs. 1.c.1. 
Sulphonated castor oil, 75% 
Linseed oil, tks., f.o.b Minn. 

SOD ona ba oc sacgens ce mipacdeeionses 


-90-. 
Cod, sulphonated, pure 25% moisture .13-. 


07% 


10 
-10 


16% 


04 


‘11% 


-12 


12% 


95 
13% 


Wemtateet, BO° O.B. vceds swoecesesecis 


30° C.T. 
prime drums, c.l. 


Neatsfoot, 


Neatsfoot, 
1.c.1, 


Neatsfoot, 
Olive, denatured, 


suiphonated, 15% 
drs. 


16%- 17% 


OUR.) 40 x6ce tdéne 


Waterers MaOGIOM ..0s ce vcicscscces 


Artificial Moellon, 25% moisture 
Chamois Moellon, 
Common degras 
Neutral degras " 
Suiphonated Tallow, 
Sulphonated Taliow, 
Sponging compound 
Split Oil 


50% 


Sulphonated sperm, 25% meletare inn 


Petroleum Oils, 200 seconds visc., 
f.o.b. 


25% moisture .. 


75% 


2.05 
4 
13 


11-.12 


-18-.20 
.30-.31 


-11-.12 


-07-.08 
13-.14 
-11-.12 


tks., 


-14-.15 


16 


Petroleum Oils, 150 seconds’ visc., ° Tks., ‘ 


f.o.b 


15 


Petroleum O Oils, 100 seconds Vise. ; " the., 


and other synthetic 


THREAD 


for shoe manufacturing 


by the makers of 


INTRINSIC 


foremost cotton thread of the shoe industry 


260 WEST BROADWAY 


RICAN 


COMPANY 


+ NEW YORK 13, N.Y. 


Branch Offices: Chicago + Dallas - Los Angeles - Philadelphia 
Newton Upper Falls, Mass. « St. Louis - San Francisco 
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ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


“Always Reliable” 


LEATEX CHEMICAL COMPANY 


2722 N. HANCOCK ST., PHILADELPHIA PA 











LIQUID 
POWDER 


WATTLE 
CHESTNUT 


TANNERS EXTRACTS 


IMPORTERS AND 
MANUFACTURERS 


STANDARD 
DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
MEDFORD, MASSACHUSETTS 





HIDES MARKETS SOMEWHAT FIRMER 
BUT TRADING IS SLOWER 





Decline In Calfskin Prices Expected To Stimulate 
New Sales 





Big Packers More Stable 


At the opening of the week, buyers 
were very cautious and inclined to 
name lower bids on big packer hides 
due to sharp declines again touched 
off in the stock market as well as 
speculative commodity futures mar- 
kets. However, a better feeling de- 
veloped when these outside markets 
showed more stability on Tuesday. 
An upturn in the hide futures mar- 
ket on that day brought more inter- 
est into the spot market from both 
traders and tanners and some trad- 
ing developed at steady prices for 
a number of big packer selections. 

Initial trading by big four killers 
approximated 30,000 hides com- 
prised of some river heavy native 
steers at 1244c and St. Paul produc- 
tion at 13c; butt branded steers at 
llc, Colorado steers at 104%c (in- 
cluding some from Denver high 
freight point at 10c) and branded 
cows at 13c for northern and 13%4c 
for lighter average southwestern pro- 
ductions. In addition, several cars 
of river heavy native cows sold at 
14c while some low grub northerns 


were reported to have been traded at 
15e. 

Trading in the lighter weight se- 
lections slow to develop. A few light 
native steers sold steady at l6c. Light 
native cows reported available at 17c 
from most points but no takers at that 
price. 

Further evidence of softness in 
prices of lighter hides apparent from 
sales made of ex. light native, also 
light and ex. light branded steers. 
Some 5,500 ex. light native steers of 
March forward takeoff sold down to 
1914c as compared with previous 
sales at 2lc a couple of weeks ago. 
Light branded steers eased on sales 
of 2.400 March forward at 14%c 
while 1,600 ex. light brands of March 
takeoff sold down to 17'%c. 


Independents Active 

Considerable trading activity by 
most large independent packers this 
week. Sales on Tuesday alone totaled 
about 16,500 hides. 

First sale reported involved 1,000 
Indianapolis branded steers at 10°4c 
for butts and 1014c for Colorados 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 





Close 
Apr. 9 


Net 
Change 


Close 
Apr. 2 


High Low 
For Week For Week 





16.40T 
16.35T 
16.05B 
15.65B 
15.40B 
15.15B 


April ........ 
July ............ 
October .... 
January 
April 


15.95 
15.60 
15.20 
14.95 
14.65 


+25 
+45 
+54 
+60 
+62 
+65 


16.65 
16.40 
16.03 
15.45 
14.65 


16.15T 
15.90B 
15.51T 
15.05B 
14.78B 
14.50B 


Total Sales: 407 lots 





HIDE AND SKIN QUOTATIONS 


Present 


Heavy native steers 12'%4-13 
Light native steers 16 
Ex. light native steers 19, 
Heavy native cows 14-15 
Light native cows ......... 16 -17 
Heavy Texas steers ...... 11% 
Butt branded steers 11 
Light Texas steers 14% 
Ex. light Texas steers 17% 
Colorado steers 10% 
Branded cows 13-13% 
Native Bulls ................. . 10 -11 
Branded Bulls . 9 10 
Packer calfskins .... ... 44 -55 
Packer kipskins .. 31-37% 


Week Ago 
121-13 


20-21 22 
1444-154 


13-13% 14 
10 -11 
9 -10 


47 
31 


Year Ago 
-10% 
15N 
17N 
154-16 12'4-13% 
17 19y, 14 -15 
11144N 12 9 
11 11% 9 
15N 17 12 
18N 20 14% 
10% 11 8 
-14), 12 
11y, 9 - 9% 
10% 8 - 8% 
4914-57), 31 -414 
-37)% 24 -28 


Month Ago 
134% 10 
174% 19 


4-572 
-40 31 


NOTE: Price ceilings have now been completely ended by the government. All 


remaining goods and services have been removed from price controls. 


All regulations 


winding up controls require that applicable records be held until April 30, 1955. 
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followed by general trading at Ile 
and 10\%c respectively for these two 
selections. One packer realized a half 
cent premium or 114 and Ile for 
one car of Fremont, Neb., light av- 
erage branded steers. 

Branded cows sold in good volume 
at 13c. However, some sellers ac- 
cepted 12c for heavy native steers. 
Later, New York packers sold heavy 
native steers at 13c, Colorados at 
101 oc. 

Also, one packer sold car of Pitts- 
burgh light hides at 164%c while an- 
other sold three cars of southeastern 
light hides at 174c for native and 
15\4c for branded. 


Small Packers Cautious 

Unsettled conditions prevailing in 
most markets have made buyers very 
cautious about operating in this mar- 
ket. Many tanners waiting to see 
what big packer hides do while others 
were inclined to mark time while at- 
tending the Tanners’ Council spring 
meeting at Boca Raton, Florida. Only 
a few scattered sales made involving 
some 46/48 lb. avg. small packer 
hides at 15c selected fob. while some 
productions in the 50-54 lb. avg. 
range brought 14-141c selected fob. 

March production sold at 12c for 
natives and 10'%c for brands while 
one car of April 60-62 lb. avg. sold 
at 12\%4c for natives and lle for 
brands, selected fob. ' 

Last reported trading in south- 
western light hides averaging 40-41 
Ibs. at 18Y4c flat fob. considered high 
in some quarters for the present 
market. 


Country Hides Easier 

This market has been somewhat 
easier. A little trading at lower prices 
involving a few cars of locker-butcher 
hides averaging up to 53 lbs. at down 
to 11%%c although some tanner in- 
terest in lighter stock averaging 48 
lbs. reported around 12-1244 but 
sellers want 12'c. 

Mixed locker-butchers and_ren- 
derers averaging 50-52 lbs. sold at 
1014-llc. Although renderer hides 
alone averaging 45 lbs. last brought 
12c and 48-50 lb. avg. Llc, more have 
been offered at these prices without 
attracting buyers. 

Country bulls quotable around 
714-8c and glue hides at 9-10c for 
carload lots fob. shipping points. 


Calf and Kip Ease 
St. Paul heavy calf declined 21 
when two packers between them sold 
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a car of these skins at 55c. Later, 
one big packer sold March produc- 
tion of River and smaller plants con- 
sisting of about 2,800 heavy calf at 
52¥ec and 1,400 light at 45c. 

Subsequent business developed in 
St. Paul light calf, about 5,000. in- 
volved dt 45c while Wisconsin all- 
weights sold 2!4c lower at 47!4c for 
heavy and 45c for light. Another 
packer sold river calf, about 3,500 
from K.C. and St. Joseph, at 52c for 
heavy and 44¢ for light. 

Some big packer kip and over- 
weights offered in a limited way at 
3714-32\oc for northern and 36-3lc 
for southern. Sale of 3,000 northern 
kip confirmed at 371c with some re- 
ports that the total volume was in- 
creased to 6,000. 

Packer regular slunks last brought 
$2.25 and large hairless 80-90c. 


In the small packer market, all- 
weight calf more or less nominal at 
40-45¢ and kip at 3244-33%ec in ab- 
sence of any significant trading. In 
carload lots, country skins quoted 
around 2le for calf and 17-18¢ for 


kip. 


Horsehides Hold 

This market has remained about 
steady for the most part. A few odd 
cars of whole hides have been sold, 
untrimmed northern slaughterer pro- 
ductions moving within the range of 
$9.75-10.00 fob. shipping points. Last 
reported sales of trimmed hides were 
at $9.00-9.25 fob. Some sellers con- 
tinue to ask higher prices but buyers 
are reluctant to reach. 

Cut stock has been steady of late, 
good northern fronts bringing $6.25- 
6.50. Butts selling at $3.00-3.25 for 
22” and up. 
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Sheep Pelts Scattered 

Scattered sales of big packer shear- 
lings and clips made this week, prices 
holding about steady. Clips moved 
at $2.90-3.00, No. 1 shearlings at 
$2.40-2.50, No. 2s at $1.65-1.70 and 
No. 3s at $1.05-1.10. 

Interest for current production 
wool pelts around $4.50 per cwt. live- 
weight basis but sellers usually had 
higher ideas. It was thought in some 
quarters that some large outside 
packers should be able to realize 
about the same if not higher prices 
for their April productions as com- 
pared with prices realized for March 
pelts reported sold up to $4.70-4.80 
per cwt. liveweight basis. 

Rumor that some choice wool pelts 
sold in the East up to $5.00 per cwt. 
liveweight basis but confirmation 
and details lacking. Demand for full 
wool dry pelts somewhat better, as a 
sale at 29c del’d reported and 30c 
later asked. 

Some pickled skins sold at $13.00 
per dozen for sheep and lambs. Also 
reported that lambs alone brought 
$13.00 per dozen with sheep alone 
held up to $14.00, 


Dry Sheepskins Slack 

Selling quarters still complaining 
that due to high prices asked by ship- 
pers at origin, they are unable to 
make any sales here. Europe is buy- 
ing Peruvian slats and paying better 

rices than can be realized here. 

apra slats also too high for this 
market. 

Some trading developed in Argen- 
tine shearlings. The better part of 
the 1953 production of one Argen- 
tine frigorifico sold at prices prac- 
tically unchanged as compared to 
last year’s levels. Otherwise, the 
market continues to rule quiet. 

Hair sheep continue slow although 
still some interest in Brazil cabrettas. 
Few offers received. England paying 


‘ 


The finest name in cutting steel is 
Sheffield—and it’s the finest name in 


Shaving Machine Blades. 


They stay sharp with little grinding 
to give longer lasting, more uniform, 


and chatterfree results. 
You can buy 


170-175 shillings for Cape glovers. 
Other varieties slow and nominal. 

Wool sheep markets quiet as there 
were no auctions in Australia on ac- 
count of the Easter holidays. 


Pickled Skins Firm 
Still a firm tone to the New Zealand 
market but trading has slowed down 
what with the Easter holidays and 
lack of offerings. Reported that “Wal- 


lacetown” South Island lambs sold ‘ 


at 103 shillings and “Islington” 
lambs at 86 shs. 

No late sales of North Island 
lambs, as it is past its peak slaughter. 
Late reports that up to 105 shillings 
paid for “AFFCo” brand. North 
Island sheep selling at from 116- 
122/6 shillings, as to brands. 

Domestic market firmer with sales 
of lambs at $13 and sheep held $14. 


Reptiles Slow 
Trading slow of late as it is in- 
between seasons and with the inter- 
national situation as it is, most op- 


erators are satisfied to sit back and 


await further developments. 

Siam market continues slow and 
nominal. Little call for aers, chouyres 
or crocodiles at this time while in- 
terest in Ring lizards has also slowed 
down even though shippers have 
come down in their ideas. Offers at 
$1.65 failed to interest buyers or else 
they returned much lower bids. 

India market firm although some 
shippers state that due to high prices 
they have not been purchasing raw 
stock and therefore have been unable 
to make offers. About 20,000 wet 
salted back cut Bengal lizards offered, 
11 inches up, averaging 12 inches, 
75/25 selection, April-May  ship- 
ment at $1.05 and best bid $1.00. 

Snakes continue slow and nominal 
in absence of sales. 

Brazil market has slowed down 
with back cut tejus offered at 83-85c 


fob., as to assortment and buyers 
indicating ideas of 80-82c fob. In 
many instances, shippers want to in- 
clude giboias at 45-47c fob., but there 
is little interest for the latter. Cha- 
meleons slowed down and no new 


‘sales of wet salted Iguanas following 


recent trading. 


Deerskins Mark Time 

Very little interest at the preserit 
time and difficult to confirm sales. 
Although some offers of Para ‘jacks’ 
at 55c fob., most shippers talking 
more. Buyers generally not bidding 
although some dealers have indicated 
ideas around 52c fob. 

New Zealand and Siam markets 
have ruled quiet of late as not many 
offers and then at prices above the 
ideas of buyers here. Domestic mar- 


ket well sold up. 


Pigskins Slower 


A slowing up in demand and some 
late offers either not accepted or else 
lower bids returned. 

Para grey peccaries available at 
$1.70 fob., blacks at $1.45 fob. and 
wet salted capivaras at $2.50 fob., 
basis importers with buyers ideas 
slightly lower on the greys. Some 
sales of greys, said to figure around 
$2.00, basis manufacturers. 

Wet salted capivaras in demand 
arid bids of $3.25, basis manufac- 
turers in the market, some reports 
higher paid. Manaos grey peccaries 
held at $2.10 fob. and blacks at $1.60 
fob., basis importers and buyers ideas 
$1.95 fob. and $1.50 fob., respec- 
tively. 

The hunting embargo is over for 
Peruvians but thus far relatively few 
offers noted and then at prices above 
the ideas of buyers here. Some trad- 
ing in Peruvian wet salted capivaras 
at $3.45, basis manufacturers. Chaco 
carpinchos unchanged. 








Tanexco, sole agents for Sheffield Shav- 
ing Machine and Highback Buffing 


Machine Blades. Try our imported Glaz- 


them only from 


ing Glasses too. 


TANEXCO, INC., Sole Agents, 
549 West Washington Boulevard, 


Chicago 6, Illinois 
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See us at 
Booth No. 406 


Factory Management 
Conference 


Netherland-Plaza 
Hotel 


Cincinnati 
April 26-28 








MAKE MORE SHOES 
MAKE MORE SALES 
MAKE MORE MONEY 


THE 


“ROTARY” WAY 








We also carry in stock 
a full line of 
“Elasticized Binding” 


ROTARY MACHINE COMPANY 
INCORPORATED 


MANUFACTURERS OF THE “ROTARY’’ FRENCH CORD 
TURNING MACHINE, TAPE AND THERMOPLASTIC COATINGS 


184 MARKET STREET LYNN, MASS. 
Agents for “Shawsheen” Cold Process Shoe Tape 


You'll see your shoes go through the 
stitching room on schedule, when you 
use the "ROTARY" French Cord Turn- 
ing Machine, and run our specially 
made semi and full-coated binding 
through its human-like mechanism, in 
one operation. 


Your shoes will take on eye value to 
a degree that will brighten a buyer's 
outlook for a good turnover, and that, 
from a sales and profit standpoint, 
means a lot to you. 


The secret of the popularity of the 
"Rotary" Turning Machine is in its 
design and our thermoplastic methods 
of coating cord binding. All moving 
parts of the machine are made to 
run hour after hour and day after day 
without frequent stops for adjust- 
ments, with results that pass the closest 
inspection. 


Take advantage of our sampling offer. 
Learn more about our capability to serve 
you to your advantage. Write our near- 
est office today. 
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News Quicks 


About people and happenings coast to coast 





Ohio 

® Schawe-Gerwin Shoe Co. of 
Cincinnati will open a new plant at 
Medora, Ind., according to company 
officials. Tke new plant is expected 
to produce some 600 pairs daily of 
infants’ shoes and will provide 12,000 
feet of floor space. The company has 
other plants in Freetown and Sey- 
mour, Ind. 


® Creditors’ meeting was held re- 
cently by creditors of Gould Shoes, 
Inc., Cleveland women’s shoe chain. 
Assets were reported at $2,500 cash, 
$73,000: inventory at cost, $9,800 
fixtures and $23,600 leasehold im- 
provements. Liabilities are listed at 
$92,300. Settlement offer of 50 per- 
cent was made by the corporation, 
payable 10 percent in cash and 40 
percent in notes. 


@ Executives of U. S. Shoe Corp. 

recently honored 187 employes of the 

company’s Greenfield plant for long 

service with the company. Among 

those attending were A. B. Cohen, 

= and Nathan Stix, vice pres- 
t. 


Employee 
Relationship 


Mrs. Susanna Johnston first 
worked for the management of 
the Brockton Cut Sole Corp. 
when she was sixteen years old. 


Today, a grandmother at forty- 
four, she has this to say: 

“I'm sure my work is better 
and | try harder because | 
work for a firm that recognizes 
and appreciates my every 
effort." 


Pleasant employee relationship 
encourages quality and de- 
pendability. 


Missouri 
® Universal Wood Heel Co. was 


organized recently to manufacture 
wood heels at 1323 Geyer Ave., St. 
Louis, Principals are H. O. Bonney 
and E. Butler. 


® Employes of the International 
Shoe Co. plant at Salem have rejected 
affiliation with the Boot and Shoe 
Workers Union, AFL, in a bargaining 
agent election sponsored recently by 
the National Labor Relations Board. 
The vote was 207 against the union 
and 133 for. 


® Brown Shoe Co. reports it is in 
process of expanding its Potosi plant, 
where it produces cement process 
shoes for growing girls. It is planned 
to add children’s and misses’ shoes to 
the production line and raise daily out- 
put from 4,000 to 5,500 pairs. 


Pennsylvania 


® The Delaware Valley Tanners’ 
Club held its monthly meeting April 
9 at Kugler’s. Restaurant in Philadel- 
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phia. Featured speaker was Tony 
Pilar, Jr., of A. J. & J. O. Pilar Co., 
who spoke on “Leather Finishing.” 


® William Manowitz, president of 
Hussco Shoe Co. of Honesdale, re- 
ports completion of an agreement be- 
tween Hussco and Canada West 
Shoe Co. of Winnipeg for the manu- 
facture and distribution of “Huskies” 
moccasins and sport shoes throughout 
Canada. Canada West will make the 
“Huskie” line in its newly-remodelled 
and equipped factory at Winnipeg. 
Initial production program is still ten- 
tative, according to Manowitz. 


® Superior Shoe Co., Inc., Chicago 
children’s footwear manufacturer, has 
filed Chapter XI petition for arrange- 
ment, listing liabilities of $153,092 
and assets of $8,558. The arrange- 
ment proposes that unsecured cred- 
itors receive 25 percent payable at 
10 percent cash on confirmation and 
five percent a year for three years by 
notes at the interest rate of four per- 
cent per year. 


® Crawford Shoe Co., Mattoon 
maker of children’s and infants’ shoes, 
is constructing a new building outside 
the city. The building is expected to 
be ready for operation early in July 
and will increase the firm’s production 
from 2,000 to 2,500 pairs daily. 


Ohio 


® Gould Shops, Inc., women’s foot- 
wear retailer in Cleveland, is reported 
offering a settlement of 20 percent. 


Texas 


@ Buddy Schoellkopf Products is 
now producing leather goods at 3120 
Swiss Ave., in Dallas. Principals are 
Hugo W. “Buddy” Schoellkopf, Jr., 
formerly in charge of the leather de- 
partment of Schoellkopf Co., also of 
Dallas, and Delbert Chandler. 


Wisconsin 


©@ Farewell party was tendered re- 
cently to Henry L. Nunn, former 
president and a founder of Nunn-Bush 
Shoe Co., who retired six years ago. 
Nunn is moving from Milwaukee to 
California where he intends to make 
his home. The’ party was given by 
some 38 women employes of the com- 
pany. 


April 11, 1953 








Take advantage of today’s fast-acting adhesives 
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QUICK ADJUSTMENT for complete range of 
heel heights gives correct distribution of 
pressure on the entire shoe bottom. Simple 
handwheel adjustment for changes in 
sizes. 


NEW PAD BOXES take full runs of sizes and 
widths — can be angled to aid operator. 


POSITIVE TIME - PRESSURE CONTROL auto- 
matically assures adequate bonding period 
for each shoe. 


One of 36 New Machines In Five Years 











This high-production 2-station machine is an 
outstanding example of progress in the shoe 
industry. It’s the latest of many contributions 
to better cement shoemaking made by United 
in the course of 20 years. 
This sole attaching machine lets you utilize 
_to the fullest, the latest in pressure sensitive 
and heat activated cements. It will 


The productive efficiency of this machine, 
like all United Machines, is constantly main- 
tained by trained servicemen and by regional 
inventories of replacement parts located in 
sixteen shoemaking districts. 

For further information call the nearest 
United Branch Office. 





produce the right bottom character, 
consistently and positively, on all shoes 
that come to the machine properly pre- 
pared. Maintenance costs are low and 
operator adjustments are quickly made. 





a 
Uniteo SHoe Macuinery 
CORPORATION 


BOSTON, MASSACHUSETTS 
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® Federal Shoe, Inc., of Lewiston, 
is now in process of liquidation. The 
firm has about halted operations, ac- 
cording to Dort S. Bigg, vice president 
and general manager, who added about 
400 workers will be laid off by the 
closing. Workers are expected to be 
absorbed by other shoe manufacturers 
in the Lewiston area. Federal Shoe, 
Inc., has been active in Lewiston for 
the past 14 years after moving there 
from Lowell, Mass. Bigg reports that 
“every effort” is being made to find 
a buyer for the shoe plant. 


@ The National Labor Relations 
Board has ordered Bruce Shoe Co., 
Biddeford, successor to Lunder Shoe 
Corp., to bargain collectively with 
employes who are members of United 
Shoe Workers of America, CIO. 


New Hampshire 


© A note of optimism was the high- 
light of the latest report by the New 
Hampshire Department of Labor’s 
Division of Employment Security. 
The report stated that the seasonal 
decline in New Hampshire shoe fac- 
tory employment will probably be 





We are qualified by years of experience to supply you 
with every type of leather to meet your exacting re- 
quirements. 


And, with the finest quality of leather goes the ultimate in 
service—dependable service—that helps you step up your 
production and saves you money. 


TIEDEMANN 
Leatier Ca. 


JOBBERS * WHOLESALERS *© TANNERS AGENTS 
172 N. Franklin St., Chicago 6, Ill. 
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less this year than in many preceding 
years. Back orders in factories are ex- 
pected to keep layoffs well below the 
1,000 to 2,500 figure of recent years 
during March and April. 


© Reports that Weiss-Lawrence 
Shoe Co., Somersworth manufacturer 
of women’s and _ misses’ handlaced 
dress moccasins and loafers, will leave 
the city, have not been denied by com- 
pany officials. The firm is reported to 
require more floor space in order to 
handle increased production demands. 
City officials are endeavoring to keep 
the plant in Somersworth, according 
to Charles Lawrence, president of 
Weiss-Lawrence. 


© New Hampshire’s leather goods 
industry employed 22,700 workers in 
Jan., 1953 or about 1,200 more than 
during Jan. 1952, according to the 
State Division of Employment Secur- 
ity. The agency noted that the sea- 
sonal slowdown during March is ex- 
pected to prove less severe and of 
shorter duration than in most years. 
“Further expansion in the leather and 
leather products industry, including 
improvement of factory facilities, is 
expected to bolster the already strong 
position of shoes and allied products 
in the state,” the report concluded. 


Vermont 


© Morton’s Shoe Stores, Inc., New 
England retail shoe chain, recently 
opened its 20th store at 74 Merchants 
Row in Rutland, Vt. 


Tennessee 


® Lannon Mfg. Co., which operates 
a tannery in Tullahoma, has received 
orders from the National Labor Rela- 
tions Board to reinstate five employes 
with back pay and to place 19 others 
on a preferential hiring list. The Board 
found the company guilty of unfair 
labor practices and ordered it to cease 
discouraging membership of its work- 
ers in International Fur and Leather 
Workers Union. 


Massachusetts 


® Carr Leather Co. of Peabody has 
purchased property in Peabody for- 
merly owned by Naumkeag Steam 
Cotton Co. 


@ Eastern Shank Co. of South 
Easton has announced appointment of 
H. H. Kemper Co. as representative 
in West Virginia, Kentucky, Ohio and 
Tennessee. 
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Compact... 
Economical... 
Efficient! 


Simple in design and operation... 
compact ...the new Miller Pedestal Twin Tree- 
ing Machine has several new and helpful features. 
The ratchet action provides eight degrees of ex- 
pansion in the stretch-off mechanism for holding 
varying styles of men’s and women’s footwear 
securely and provides a higher degree of stretch- 
off than previously obtained. When released, 
shoes can be slipped off without disturbing care- 
fully smoothed uppers. 


Other advantages that make this highly service- 





able machine pay off are fewer parts, greater ease 
of assembly and practically no maintenance. 
Both tray and work head are adjustable to opera- 
tor’s convenience and the all metal construction 
greatly reduces fire hazards. Write today for 
catalog and complete information about this 
machine with or without fittings as shown. 


7th ARELLANO RE 
Y AG TPH: Tie “ar 





O. A. MILLER COMPANY 


Branch of United Shoe Machinery Corporation 


PLYMOUTH, NEW HAMPSHIRE 
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es National Association for the 
Advancement of Colored People is 
engaged in a nationwide campaign for new 
members. Membership in the organiza- 
tion is open to all liberty-loving Americans, 


irrespective of race, color, religion 


or national origin. Founded in 1909 
on the centennial of the birth of Abraham 
0 W Lincoln, the N.A.A.C.P. seeks: 


& To End Segregation in All 


You Can Help mate rete nmin 
Make the 

Democratic Ideal 

a Living Reality 





To Insure Equal Justice 
Under Law 

To End Police Brutality 

To Rid the Country of Mob 
Violence 


To Guarantee Negro Citizens 
the Right to Vote 


To Banish Jim Crow from the 
Armed Services 


To Break Down Race Barriers 
in Housing 

To Do Away with Jim Crow 
Travel 

®& To Bring About Complete 


Integration in Every Phase 
of American Life 


> 
> 
> 
> 
> 
> 
> 
> 


Join the National Association for the Advancement of Colored People Today! 


Make checks payable to N.A.A.C.P. and send to Kivie Kaplan 
National Membership Chairman, Shoe, Leather & Allied Trades 
Colonial Tanning Co., Inc., 195 South Street, Boston 11, Mass. 


N.A.A.C.P. MEMBERSHIP CAMPAIGN 
Kivie Kaplan, Chairman, Colonial Tanning Co., Inc., 195 South Street, Boston 11, Mass. 


Check Type of Membership: Please print: 

NESTE REE LOOT TOE } Mesin 
gl nA Tage Rts OMA EES 

NSIS I aC, Address 

Sustaining 00... Sauces ee ne 

Contributing piaeee: en & 

Life Membership ..00...00.000.0...000000000.0.............$500.00 0 State 


All memberships of $5 and up include year’s subscription to Crisis Magazine 
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@ A flash fire last week caused heavy 
damage at the plant of Peabody 
Buffing Co. in Peabody. Other leather 
firms in the district narrowly escaped 
damage. 


@ Harvey-Hartnett Leather Co. 
and Shaw Leather Co., of 16 South 
St., Boston, are moving ‘to new quar- 
ters at 107 South St. about the middle 
of May. 


®@ Bay State Slipper Mfg. Corp. 
has been organized to manufacture 
slippers at 45 Wareham St. in Boston, 
it is reported. 


® Another new shoe firm is D’Amico 
Shoe Co., which will make infants’ 
shoes at 316 Union St., in Lynn. 


® Edward E. Cohen auditorium 
and art center, a gift from Dr. Ed- 
ward E. Cohen of Brookline, Boston 
philanthropist and president of Way 
Leather Co., will be erected this sum- 
mer on the Tufts College campus, 
Medford. Ground breaking is sched- 
uled for June 1. 


New York 


@ Robert A. Patrick of Worcester, 
Mass., and Israel L. Elitzer of Al- 
bany, N. Y., have announced plans 
for opening a new shoe manufacturing 
firm in Glens Falls. Patrick and Elit- 
zer have purchased the former Rotary 
Shirt Co. plant in Glens Falls and are 
in process of renovating the building 
and installing new machinery. Plans 
call for employment of 125 workers 
in the near future. 


@ Total of $960 was received as as- 
signee’s sale of assets of Record Shoes, 
Inc., Brooklyn manufacturer of wom- 
en’s footwear, it is reported. 


® A new shoe firm recently organ- 
ized in New York is Aldee Shoes, 
Inc. The firm will sell men’s and 
women’s shoes at wholesale, it is re- 


ported. 


® Castle Trimming Co., Inc., of 
New York, maker of Finedge and 
Fine-Cut bindings, has added Jack 
Polikoff to its sales staff. Polikoff, a 
well-known machinist in the shoe in- 
dustry, will handle the New York 
State, Pennsylvania and Maryland ter- 
ritories and service all binders and at- 
tachments sold with purchases of 
bindings. 
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95 Madison Ave. 


| As Always... 


THE TOP-HOUSE 
IN THE TRADE 


Braid and Binding Headquarters for 35 
Years . . . offers the most extensive line from 
which to make a choice. ALL WIDTHS in VARIOUS 
COLOR COMBINATIONS . . . and the New 


Season’s MOST POPULAR SHADES. 


SEE THE EXHIBIT OF OUR FINE PRODUCTS AT 

THE FIFTH FACTORY MANAGEMENT CONFER- 

ENCE, APRIL 26TH-28TH, BOOTH 420, AT THE 
NETHERLAND-PLAZA HOTEL, CINCINNATI 


— Lawrence Schiti 


Silk Mills 


ESTABLISHED 1918 


FOR THAT TOUCH 
OF ELEGANCE IN 
FEMININE FOOTWEAR 


Manufacturers and Distributors to the Shoe Trade of 


FINE-QUALITY NARROW FABRICS 


New York 16, N.Y. 





SHOE PRODUCTS * 
THAT SAVE PENN/ES 
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See Nearest Representative 
- + + Or Write Us Direct 


Manufacturers 
ofa 
Complete Line 
of 
EDGE INKS 
and 


SPRAY DRESSINGS 
e 


All Types of 
LATEX and SOLVENT TYPE 
CEMENTS 


70 


“Louls 18, mo. 
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® Development of a new peroxide 
resin adhesive suitable for bonding 
non-porous surfaces has been an- 
nounced by Borden Co.’s Chemical 
Division. The product, Epiphen 
XR-823, has shown excellent results 
in bonding various products. 


® R. T. O'Connell Co. of New 
York has been appointed advertising 
agency for Boyle Leather Goods Co. 


® A special promotion featuring satin 
for at-home shoes and slippers is now 
being prepared by Rockmore Co., 
New York shoe fabrics maker. 


© Amity Slipper Corp. is reported 
to have filed amended Chapter XI plan 
of Bankruptcy offering 25 percent to 
unsecured creditors. The plan pro- 
poses to pay 10 percent cash and the 
balance of 15 percent in six two and 
one-half percent notes maturing 
monthly beginning July 5. Creditors’ 
committee has approved the amended 
plan and hearing was held April 9. 


® General creditors of Timely 
Leather Goods, Inc., New York 
leather goods firm, will receive noth- 
ing on their claims of $2,387, accord- 
ing to order of Supreme Court Justice 
following assignee’s final account, it 
is reported, 


© M & M Leather Goods Corp., 
New York maker of leather novelties, 
is reported to have consented to ad- 
judication in bankruptcy. 


@ Sale of stock and fixtures of 
La France Shoes, Inc., New York 
shoe chain, was held recently at pub- 
lic auction. 


© Representatives of Locals 287 and 
1268 of the CIO Retail Wholesale 
and Department Store Union and 
spokesmen for the New York Shoe 
Retailers’ League, Inc., have reached 
a stalemate in their negotiations for a 
new contract. Main stumbling block 
appears to be the union’s demand for a 
$7 weekly raise while the store owners 
offer increases ranging from $1.30 to 
$4.00. 


®@ Main speaker at the May 2 lunch- 
eon of the North American Super- 
intendents’ and Foremen’s Asso- 
ciation Convention in New York 
will be Gustave Frost, superintendent 
of Andrew Geller, Inc., Brooklyn 
manufacturer of women’s high style 
shoes. The luncheon will be held at 
the Hotel Commodore. 


April 11, 1953 





FACTORY MANAGEMENT CONFERENCE 


Acme Staple Co. 
Camden 3, N. J. 
Booth number: 331 


Featuring: Shoe buckle and shoe bow at- 
taching machines; machines for manufac- 
turing bows and tassels. 


Representatives: A. J. Paynter, P. A. and 
O. H. Bardon, J. B. Hutchinson, C. P. 
Ballard. 


M. B. Adrian & Sons X-Ray Co. 
Milwaukee 7, Wisc. 

Booth number: 303 

Featuring: Factory shoe X-Ray inspector. 


Representatives: M. B. and D. M. Adrian. 


Advance Silk Thread Corp. 
New York, N. Y. 
Booth number: 304 


Featuring: Silk and nylon threads, and 
new styling with silk stitching. 


Representatives: J. M. Phillips, M. R. Lee, 
L. C. Glass, C. Ballard and J. Hutchinson. 


Ajax Machine Co. 
Boston, Mass. 


Booth number: 301 


Featuring: Line of stitching gauges; con- 
trolled stitching technique; and a new line 
of gauges for appliques. 

Representatives: S. Sesserman, B. Schwartz, 
Harry Wass. 


Allied Shoe Machinery Corp. 
Haverhill, Mass. 


Booth number: 449 


Representative: Albert Meyers. 


American Biltrite Rubber Co., 
Chelsea, Mass. 


Booth numbers: 313 and 314 


Featuring: “Nuron-Crepe” soles and_ sol- 
ing; “Nur-O-Cel” slipper soling; “Nur-O- 
Flex” flexible shoe soling; full line of shoe 
factory heels and work and sport shoe soles 
and heels; and new “Twinplug” safety 
grip work soles in cork and neoprenes; 
new cellular neoprene cork soles; new golf 
shoe soles. 


Representatives: ‘M. Bernstein, L. I. Fitz- 
gerald, Wm. Foshage, Henry Lee, J. Schlak- 
man, Richard Jones. 
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EXHIBITORS 


American Safety Table Co. 
New York, N. Y. 


Booth number: 319 


Featuring: “Ameo” stands and motors; 
“Amco” group drive tabling; and new 
insert top. 


Representatives: Julian C. Frankel, Syd 
ney Hirsch, Sandford Gellner 


American Stay Co. 
Malden, Mass. 


Booth number: 430 





for best marking results use 


Merriff 


METHODS 


MARKEM MACHINES ¢ MARKEM TYPE # MARKEM INKS 





FOR MARKING PRODUCTS, PARTS, 
PACKAGES, TAPES, TAGS, LABELS 


PRESSURE 
SENSITIVE 











BOXBOARD 


FABRIC 


BEVTV ER, 


Make KAP GS 


Markem Methods are engineered to 
solve specific marking problems. The 
proper combination of 4 Markem mark- 
ing machine, Markem type and Markem 
ink is matched to the individual require- 
ments. Not only are the properties of 
the surface itself considered, but also 
local conditions of temperature and 
humidity together with your awn han- 
dling techniques during production, 
storage and packaging. That is why it is 
so important that the Markem Method 
be followed completely. 


When you have a marking problem, ask 
Markem about it. Send a sample of the 
item to be marked and details of your 
needs. Markem engineers have worked 
out practical solutions for many manu- 
facturers. MarkeM Machine Company, 
Keene 14, N. H. 





SIMCE 1941 
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Featuring: “Union” lock stitch machine; 
H P B binding. 
Representatives: 
L. B. Watson. 


Luitwieler, 


Edward B. 


The American Thread Co. 
New York 13, N. Y. 


Booth numbers: 321 and 322 

Featuring: Sewing threads, cotton and 
synthetic, for all types of shoe operations. 
Representatives: C. E. Bowne, W. Brannon, 
W. J. Fluegel, H. Lauxman, E. N. Nelson, 
M. Marx. 


Andrews Alderfer Co. 
Akron, Ohio 


Booth number: 422 


Featuring: “Andal” foam and fabric com- 
binations; and new “Andal” No 32 foam 
cushion shoe lining. 

W. Williams, E. D. 


Representatives; G. 
Parks. 


Armstrong Cork Co. 
Lancaster, Pa. 


Booth number: 330 

Featuring: Cork composition platform ma- 
terials; cork and rubber platform mate- 
rials; insole cushioning materials; cold 
process cork bottom filler; cushion cork 
and cushion cork foam. 

Representatives: Charles T. Potts, L. W. 
Macomber, W. F. Mansur. 





What Hooker Sodium Sulthydrate 


does for the Leather you make... 


SOLE LEATHER—With Hooker Sodium Sulfhydrate, 
you can increase sulfide strength of the unhairing solution 
just as desired, and still keep alkalinity low. This means 
easy unhairing in limited time. Hides are ready when 
desired—without loss of hide substance from long im- 
mersion. Results; a minimum of swelling . . . greater yield 
of tight, solid, smooth-grained leather . . . a significant 
saving of time and extra operations in the beam-house. 


CALFSKINS AND HORSEHIDES—The tender grain 
of these skins is protected by Hooker Sodium Sulfhydrate 
from excessive swelling and plumping caused by high 


The Armstrong-Norwalk 
Rubber Corp. 
Norwalk, Conn. 


Booth number: 434 

Featuring: “Newtone,” Flock and regular 
soling with cold rubber; Cushionaire sol- 
ing; and new Flock soling. 
Representatives: A. A. Hall, G. Brenner, 
D. Sleeth, S. Brown, G. Eberle 


Atlantic Heel Co., Inc. 
Chelsea, Mass. 


Booth number: 410 

Featuring: Leather and combination heels, 
finished and unfinished; innersole strips 
and platform materials; fibre wedges and 
wedge strips; and new styles in finished 
heels. 

Representatives: Joe Corman, Al Keiter, 
Irv Keiter. 


Avon Sole Co. 
Avon, Mass. 


Booth numbers: 311 and 312 

Featuring: “Avonite,’ “Cush N Crepe,” 
“Cush N Cel,” “Duplex Nap,” “Cleat,” 
“Natural Crepe,” all soling materials; and 
new “Duflex Avonite,” a flexible, light 
weight sole applying principles of “Cush 
N Crepe” to a hard sole. 

Representatives: W. P. Harty, H. W. Hard- 
ing, J. R. Hubbard, S. R. Miller, F. F. 
Field III, William Housley, Richard R. 


alkalinity. With Sodium Sulfhydrate, a minimum of Ketchum. 
swelling takes place, resulting in a better yield of fine, 
smooth leather. 

Ayrlyte Corp., 

—Hi-Goal Products Corp. 
New York, N. Y. 


Booth number: 309 


Featuring: Welt insole processes; insoles; 
insole tapes; — Ayrlyte. “Solyde” inner- 
soling; and new “Kid-o-Tex” coated inner- 
soling; “Articor” insoling, midsoling, and 
Dutchmen.—Hi-Goal. 

Representatives: C. G. Keferstein, F. L. 
Ayers, J. R. Garside. 


GOATSKINS-—-Destructive bacterial action is held to 
a minimum, because Hooker Sodium Sulfhydrate in- 
creases the solubility of the lime and permits more con- 
stant pH value than with Sodium Sulfide. Sulfide content 
can be built up, with low alkalinity. Alkalinity can be in- 
creased or held as desired, without affecting sulfidity. 
Result: Greatly simplified control of quality, even with 
skins that vary widely in sensitivity. 


When dissolved in lime, Hooker Sodium Sulfhydrate 

forms only half as much caustic soda as the same quantity 

of Sodium Sulfide forms. This gives you precision control 

of unhairing solutions—and many other advantages. 

Write today for a copy of Hooker Bulletin 500, ‘““Sodium 

Sulfhydrate for the Leather Industry,” which suggests 
_= unhairing procedures for various leathers. 


HOOKER 
ELECTROCHEMICAL 


COMPANY 
| UNION ST., NIAGARA FALLS, N. Y. 
NEW YORK, N. Y. . LOS ANGELES, CAL. 
CHICAGO, ILL. . TACOMA, WASH. 


Barbour Weiting Co. 
Brockton, Mass. 


Booth numbers: 337 and 338 


Featuring: Barbour “Stormwelt.” 


Representatives: R. Barbour, F. Shea, P. 
Churchill, J. Sullivan. 


HOOKER 


CHEMICALS 


SODIUM SULFIDE ® 
PARADICHLOROBENZENE 





Belding Heminway Co.., Inc. 
New York, N.Y. 


Booth number: 327 


Featuring: “Nymo” nylon monocord sew- 








SODIUM TETRASULFIDE * 
MURIATIC ACID * 


CHLORINE * 
CAUSTIC SODA * 





10-1398 
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ing threads and bobbins; silk and cotton 
threads, and bobbins. 

Representatives: R. T. Kropf, F. Peterson, 
J. Maitland, F. Southard, J. Loehr, G. Pull- 
man, B Walsh, D. Reich, M. Iseman, 
A. Gross. 


W. S. Bessett Inc. 
Lynn, Mass. 


Booth number: 308 


Featuring: “Custombilt” sewing machine 
attachments, parts and fittings. 


Representatives: Worthington S. Bassett, 


Raymond Cutler. 


Bixby Box Toe Co., Inc. 
Haverhill, Mass. 


Booth number: 417 


Featuring: Thermoplastic box toes, count- 
ers, softie box toes; “Bixsnap” box toes, 
and materials. 


Representatives: C. T. Bixby, G. W. Foss, 
W. Cohen, E. H. G. Gauthier. 


Boston Machine Works Co. 
Lynn, Mass. 


Booth number: 318 


Featuring: Latex and solvent rubber ce- 
menting machines; form folding machines; 
tape; sewing machine parts and supplies; 


the pro 


Over 8% acres of modern plant serving 
the industry for more than 84 years... 
Manufacturers of the famous CHEMBARK 
Natural Tanning Extracts for Chemtan 
Co. . . . Experienced technical advice 
furnished upon request. 


“ J.$. YOUNG CO 
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and new Boston “Hot-Melt” spotting ma- 
chine. 

Representatives: W. F. Hafner, A. Wohl- 
mann, T. C. Newman, Jr., J. B. Newman, 
J. Hank, R. D Goldsworthy, R. Mueller, 
V. Hoffman, A. Courtemanche, J. M. Cal- 
der, W. P. Osgood, R. H. Iingworth, 
F. H. Finnegan. 


Brown Co. 
Boston, Mass. 


Booth number: 415 
Featuring: “Onco” products. 


Representatives: U. J. Dacier, F. J. Leary, 
K. W. Page, C. F. Brown, J. E. Gresham, 
J. L. Devine. 


Central States Thread Corp. 
Cincinnati, Ohio 


Booth number: Parlor “G” Booth 447 
Featuring: Silk, cotton, nylon, Dacron and 
Orlon thread. 
Representatives: H. M. Glaser, Alfred G. 
Schwab. 


Compo Shoe Machinery Corp. 
Boston, Mass. 


Booth number: Parlors “E-F” 
Booths 442-445 


Featuring: Sole attaching and Compo- 


Moenus machinery: and new sole-attacher. 


Representatives: C. W. O’Conor, W. Solar, 
J. H. Devine, J. F. Leng, F. A. Waterson, 
\. A. Gelfenbaum, E. J. Carey 


Cosma Shoe Mch. 

Div. Pan American Corp. 
New York, N. Y. 

Booth numbers: 431 and 432 
Featuring: Imported shoe machinery. 


Representative: Otto M. Springer. 


Dewey and Almy Chemical Co. 
Cambridge, Mass. 


Booth number: 323 


Featuring: Welting; — insoling; 
base; plumper material; midsole; adhe- 
sives; hot welts. 


coating 


Representatives: Entire U. S. and Cana- 
dian sales staff. 


Falls Engineering and 
Machine Co. 
Cuyahoga Falls, Ohio 


Booth number: 426 
Featuring: The new Campbell roller die 
cutter, 


Representatives: Louis P. Bokanyi, Robert 
Livergood. 


«4.8. YOUNG company 


SALTIMOSL MARTLANO 


yea TANNING AND DYEWOOD EXTRACTS 


LOGWOOD - HEMATINE = FUSTIC 


SUMAC 


GAMBIER 


* HYPERNIC 


WATTLE + QUEBRACHO + MYRABOLAM 


DiVI-DIVI - 


LEATHER and SHOES 


TANNIC ACID 


2701 Boston St., Baltimore 24, Md. 
Philadelphia, Pa. * Chicago, III. 
@ Paterson,N.J.* Danvers, Mass. 











Flex-Tex Combining Co. 
Chelsea, Mass. 
Room number: 423 


Featuring: Laminated fabrics. leathers, imi- 
tation leathers. reptiles and foam rubber. 
Also, complete line of shoe tapes and Good- 
year Airfoam. 


Representatives: S. Butman, H. Golden, 
F. L. Romine, W. N. Schafstall. 


Fostoria Pressed Steel Corp. 
Fostoria, Ohio 


Booth number: 305 
Featuring: Infra-red drying equipment. 


Representative: Paul H. Krupp. 


Louis G. Freeman Co. 
Cincinnati, Ohio 


Booth number: 317 


Featuring: Upper shaping machine; mold- 
ing machine; tip buffer; Light scouring 
machine; Electric toe iron. 
Representatives: L. G. and B. W. Freeman, 
R. L. Boord. C. J. Kolker, J. G. Sander, 
E. Bolhofner, A. J. Langlois, A. Chasse, 
J. A. Ridder, J. L. McGrath. 


Goodyear Tire and 
Rubber Co., Inc. 
Akron, Ohio 


Booth numbers: 344 and 345 


Featuring: Samples of shoes with the new 
“Crown Neolite” soles; “Neolite” crepe 
soles, innersoles, soles, and suede; luggage 
and accessories of “Neolite.” 


Representatives: G. G. Kerr, W. E. Kav- 
enagh. 


Gro-Cord Rubber Co. 
Lima, Ohio 


Booth number: 419 
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Featuring: “Neo-Cork,” “Neo-Cord,” “Neo- 
Crepe,” “Neo-Comp” soles and heels. 


Representatives: J. S. McKindsey, D. J. 
Wiggelsworth. 


H. and W. Shoe Supplies Co. 
Dumont, N. J. 


Booth number: 332 
Featuring: Shoe gore; plastic trimmings. 


Representative: W. H. Wershing. 


Hartley Tool and Die Co. 
Thomaston, Conn. 


Booth number: 333 


Featuring: Tungsten carbide for tipping 
wear parts on shoe machinery; and various 
new wear applications. 


Representatives: E. W. Hartley, Jr., J. J. 
Neagle, B. M. Lewis, L. I. Raymond, R. 
Hogan, C. Ciehrl. 


The Heminway and 
Bartlett Mfg. Co. 
New York, N. Y. 


Booth number: 403 


Featuring: Nylon and Dacron threads; and 
new “Dayshu” Dacron thread; new “Nyl- 
shu” threads; new “Hembobs” flangeless 
and coreless bobbins for upper stitching. 


Representatives: E. W. Cox, W. E. Thomp- 
son, P. O. Noack, J. Burg, C. D. Houk. 


Ideal Rubber Heel Mfg. Co. 
Chelsea, Mass. 

Room number: 423 

Featuring: Complete line of rubber heels 
for shoe manufacturing trade only. 


Representatives: S. Butman, H. Golden, 
F. L. Romine, W. N. Schafstall. 


International Shoe 
Machine Corp. 
Cambridge, Mass. 


Booth numbers: 328 and 329 

Featuring: Rougher, reducer, and randing 
machine; Staple laster; Semi-automatic 
toe lasting machine; Model C lasting ma- 
chine. 

Representatives: L. Norsworthy, P. Vonckx, 
G. Cooper, E. Czern, M. Santilli, B. Gan- 
ley, R. Papaleo. 


George O. Jenkins Co. 
Bridgewater, Mass. 


Booth number: 326 


Featuring: “Spectro” heels; newer heel 
types; line of shoe fibre; “White Ivory” 
heels; “Naturo” midsoling; line of pre- 


finished heels. 


Representatives: A. M. Anderson, G. H. 
Curtis, Jr.. G. Nelson, F. W. Trezise. 
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THE LEATHER WITH THE 
“NUBBY TOUCH" 


WINTHROP’S Collared 
Casual — Style #585. 


Fashion-right for sports, 

for campus, for leisure 

— this smart, drop-collar 
casual tie retails at $10.95. 


AS NEW AS TOMORROW 


With ESQUIRE and other leading magazines promoting the 

“Nubby Touch,” Mr. Cobbleright’s done it again by bringing out “Shag” 
—an exciting new textured leather to complement Fashion’s favored 
textured fabrics, used here in this distinctive shoe by Winthrop. 

“Shag,” available in go-with-everything colors, is perfect with rough tweed 
and other “nubby” materials — the very latest thing for leisure and 


casual shoes for men, women and children. 


Write TODAY for swatches and prices 


The BREZNER DIVISION of ALLIED KID COMPANY 


145 SOUTH STREET, BOSTON 11, MASSACHUSETTS 
‘Fashion Right’ Leathers from our Tannery, Penacook, New Hampshire 


ST. LOUIS, MO. CINCINNATI, OHIO NEW YORK AND PENN. MONTREAL, CANADA 
H. B. Avery Co. Carl J. Barnet, Jr. Homer Bear B. Chouinard 


LOS ANGELES, CALIF. CHICAGO, ILL. ROCHESTER, N. Y. Representatives in All the 
Russ White Co. M. B. King Co. John E. Graham & Sons Leading Leather Markets Abrood 
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Lamac Process Co. 
Erie, Pa. 


Booth number: 429 


Featuring: Various models of “La-Matic 
sole attaching presses and sole roughers; 
and new experimental machine. 


A. T. Hughes, H. Benim, 


” 


Representatives: 
M. C. Suerken. 


Leather Industries of 
America Inc. 

New York, N. Y. 

Booth numbers: 439, 440 and 441 


Featuring: Newest examples in leather de- 
velopment. 


Representative: Mel Salzman. 


Dan Lewis, Irc. 
Haverhill, Mass. 


Booth number: 306 


Featuring: “Homasote” wedge and spring 
heels; “Komfy Kork” platform material; 
all types cut shoe findings; processed air 
foam; fibre—cut stock, board, counters; 
and composition counters. 


Representatives: Dan and Dick Lewis. 


The Linen Thread Co., Inc. 
Paterson, N. J. 


Booth number; 302 


Featuring: Linen, cotton and Nylon thread; 
cotton braided thread; “Ready Wound 
Twisted”; and braided wax bobbins. 


Representatives: H. Kennedy, E. C. Curry, 
W. J. McHenry, R. C. Hewins, R. S., 
Jenkins. 


Lynch Heel Co. 
Chelsea, Mass. 


Room number: 423 


Featuring: Built-up leatherboard heels. fin- 
ished and unfinished. Also, for the first 
time. a new lightweight material to be 
used for inside wedges, covered wedges 
and platforms; avellable in sheets 36” x 
48” or in strips with or without bevel and 


” 


in any desired thickness up to 4”. 


Lynn Innersole Co. 
Allston, Mass. 


Booth number: 425 


Featuring: Regular line of innersoling, plat- 
form materials, and wedgies; and new de- 
velopments in cushion type innersoling and 
cushion type platform materials. 


Representatives: R. M. Lehner, H. S. Feld- 
man, F. J. Deastlov, E. E. Furstenau, E. P. 
Schwartz. 


Manufacturers Supplies Co. 
St. Louis, Mo. 


Booth numbers: 412 and 413 





HEMLOCK - OAK . 
STAINLESS SUMAC . 


QUEBRACHO . 


ESTABLISHED 1887 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 
ORDINARY SUMAC 

RAPID TAN “G" 

SPECIAL DIPPING EXTRACTS 


SE. gS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


PORT ALLEGANY, PA. 
REPRESENTATIVES: 


Featuring: Crown band knife splitter; 
S.A.S. Flat skiver; Excel reinforcing tap- 
ing machine. 


Representatives: Floyd Dabney, Ed Berk, 
Jas. R. Townley, Ed Coston. 


Markem Machine Co. 
Keene, N. H. 


Booth number: 408 


Featuring: Industrial marking machines: 
for upper leather, quarter linings, heel pads 
and sock linings, carton marking, and 
piecework payroll coupon tags. New model 
45AC carton marker. 


Representatives: H. D. Milton, 
Fraser, John Powers. 


George 


Minnesota Mining and Mfg. Co. 
St. Paul, Minn. 


Booth number: 307 


Featuring: “Scotch” shoe tapes; 3M _ in- 
sole binding equipment, French binding 
equipment; and new 3M reinforced strip- 
ping equipment. 

Representatives: C. N. Del Porte, J. Ford, 
J. Sweeney, Wm. Tenge. 


Mitchell and Smith 
Detroit, Mich. 


Booth number: 435 





OR WENVIAININ 
LABORATORIES INC. 


about any—and al/—of your tan- 
ning problems. 


e@ Get our advice—our hel 
— to those ee dif. 


arding Finish—and Re- 
ee factories. 


@ Fellowships in problems of re- 
search—for various industries allied 
with tanning. 


@ Have us develop any new 
processes you have under contem- 





McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 

Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 

Getz Bros. & Company, San Francisco, Callf.; New York City 


plation. 


August C. Orthmann 922 NORTH 4th STREET 
President 


Director & 
itwaukew, Wis. ” Telephone: DAly 8-6426—8-6427 
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Featuring: Cork, and cork and rubber, plat- 


form and combining materials. 


Representatives: H. C. Stouffer, R. J. Daul- 


ton. 


Moore Fabric Co. 
Pawtucket, R. I. 


Booth number: 405 
Featuring: “Flex-Gore” 
ing; and “Flex-Gore” 
embossed grains. 


Representatives: J. V. Moore, A. D. Knight, 
C. E. Clark, O. E. Dellenger, G. Steele, 
H. Kemper, John Guhman, J. Guhman, Jr. 


No-Snip Binding Corp. 
Lowell, Mass. 


Booth number: 437 


Featuring: Bindings for French cord work, 


“No-Snip.” 


Representatives: C. W. Churchill, Jr., O. J. 


McGrath. 


Pacific Mills 
New York, N. Y. 


Booth number: 315 


Pawling Rubber Corp. 
Pawling, N. Y. 


Booth number: 411 


-line of shoe gor- 
“Curvilinier,” new 


Featuring: “DRI” shoe last repair mate- 
rial; “Parco-Last” cement; special drills. 


Representative: W. Malcolm. 


Pfaff Industrial Sewing 
Machine Corp. 

New York, N. Y. 

Booth numbers; 335 and 336 
Featuring: Industrial sewing machines. 


Representative: Paul Zellweger. 


Potdevin Machine Co. 
Teterboro, N. J. 


Booth number: 404 

Featuring: Latex cementers. 
Representatives: J. S. Hawkins, O. L. Den- 
ton, C. E. Holmes, L. Glass. 


Premier Thread Co. 
Pawtucket, R. I. 


Booth number: 421 

Featuring: Synthetic threads with specific 
applications. 

Representatives: T, F. Mahoney, and Sales 
and Technical personnel. 


Puritan Mfg. Co. 
Boston, Mass. 


Booth number; 407 

Featuring: Stitching machines; and a new 
system for sewing ballet slippers. 
Representatives; J. R. Lingley, |. H. Stev- 
ens, E. W. Tamulonis, Raymond L. Burn- 
side, Sr., Raymond L. Burnside, Jr. 


A. H. Rice Co. 
Pittsfield, Mass. 


Booth number: 310 

Featuring: Nylon, Dacron fitting threads; 
Nylon welt and sole threads. 
Representatives: J. H. Rice, J. J. Fay, L. B. 
Deaderick. 


Rotary Machine Co. 
Lynn, Mass. 


Booth number: 406 

Featuring: Shoe machinery and shoe bind- 
ings—French cord machine. 
Representatives: J. J. O'Leary, W. F. How- 
ard, Cecil Garner. 


Saul Brothers 
Chicago, Ill. 


Booth number; 339 

Featuring: Piece work tickets; 
registers, 

Representatives: William R. and William 
F. Saul. 


coupon 





You'll 


Mold your vacation to your plea- 
sures at an Alsonett Hotel, famous 
for courteous service and fine facili- 
ties. JOKAKE INN, in the “Valley of 
the Sun,” 10 miles east of Phoenix. 
Typically Southwestern in activities, 
climate and manners, All resort ac- 
tivities; private pool. Hand picked 
guests. THE SORENO, St. Peters- 
burg, Florida, on beautiful Tampa 
Good location, good food, 
good entertainment. Delightful guest 
rooms. POINSETTIA BEACH HOTEL, 
Ft. Lauderdale, Florida, “Around the 
corner from everything.” Fine ap- 
pointments, superb food. Sports- 
weor for the ladies; sports for the 
men. Hand picked guests. 


Bay. 


The POINSETTIA 
BEACH HOTEL 
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get wore SUNSHINE! 


® ARMSTRONG HUMIDIFIERS 
introduce clean dry steam 
directly into the ztmosphere -- 
automatically increase humidity 
to keep it within 1% or 2% 

of the desired level. They are 
easily connected to existing 
steam and electrical or air 
systems, cost from a few pennies 
to perhaps $1.00 per day to 
operate depending on size of 
unit. A unit capable of supplying 
60 Ibs. of moisture per hour 
lists at only $182.25 

complete with control. 

Why delay? SEND FOR BULLETIN 1774 
giving complete details and prices. 


There are lots of ways 


to Humidify 
your Plant 


. but these 
companies use 
Armstrong Steam 

Humidifiers 


Partial List of Users: 
Brown Shoe Co. 
Chicago Rawhide Co. 
Commor.wealth Shoe 

& Leather Co. 
Eagle-Ottawa Leather 

Company 

George Fromer Co. 
Hubbard Shoe Co., Inc. 
International Shoe Co. 
Mutual Shoe Co. 
Ohio Leather Co. 
Phyllis Shoe Co. 
Selby Shoe Co. 
Selwyn Shoe Mfg. Corp. 
The U.S. Shoe Corp. 


ARMSTRONG MACHINE WORKS 


879 Maple Street, Three Rivers, Michigan 
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Schaefer Machine Co., Inc. 
Bridgeport, Conn. 


Booth number: 340 
Featuring: Cementing machines. 
Representatives: Wm. P. Schaefer, Jr. 


Lawrence Schiff Silk Mills 
New York, N. Y. 


Booth number: 

Featuring: Shoe bindings and narrow fab- 
rics; and photographic display of narrow 
fabric production. 

Representatives: S. L. Schiff and Gene 
Barnard. 


Herman Schwabe, Inc. 
New York, N.Y. 


Booth number: 316 

Featuring: Shoe machinery. 
Representatives: H. Schwabe, E. Haas, F. 
Hlobil, Jack Quimby. 


Sewall and Son, Inc. 
Auburn, Me. 


Booth number: 433 

Featuring: “Sewl” insole strips and _plat- 
forms. 

Representative: Arthur C. Sewall. 


Singer Sewing Machine Co. 
New York, N.Y. 


Booth number: 327 

Featuring: Sewing machines for top stitch- 
ing, counter pockets, and insert power 
tables; and new S52 Class transmitter: 
buckle sewing machine and heavy thread 
machines. 

Representatives: W. A. Ketcham, L. 
Crump, R. Mohney. 


Stedfast Rubber Co., Inc. 
Boston, Mass. 


Booth number: 427 

Featuring: Shoe quarterlinings; sock lin- 
ings; stay materials; insole and top bind- 
ings; and a new self-stiffening quarter lin- 
ing. 

Representatives: H. W. Rubin, R. B. Har- 
rison, E. D. Covell, D. M. Shapiro. 


Thomas Taylor and Sons 
Hudson, Mass. 


Booth number: 343 

Featuring: *Shugor”; “Taylormade” laces; 
“Taylormaid” braids; and a demonstration 
of the uses of these products. 
Representatives: Ralph A. Parker, Edward 
H. Bryant. 
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Real White SHEEP 


Actually Tanned WHITE—Not Bleached 


THOMAS A. O'KEEFE 


EST. 1907 


LEATHER COMPANY 


4 GOODHUE ST. SALEM, MASS. 
Also ... General Line of SHEEPSKINS for o.nties 3800: 


eer rrr err 














“There Is No Better Leather" 


FINEST ALWAYS 


BELTING LEATHER 


BEND BUTTS 
SHOULDERS 


LEAS & McVITTY, Ine. 


PHILADELPHIA 6, PA. 
“Leather for Health” 


SOLE LEATHER 


BENDS 
STRIPS 
TAPS 
BELLIES 
HEADS 











© FAST MULLING 
* GREATER RIGIDITY AFTER MULLING 
© RAPID FUSING OF LINING AND UPPER 


Ask your supplier for 


SNYDER BUCKRAMS 


Once Used — No Other Will Satisfy 
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Texon, Inc. 
South Hadley Falls, Mass. 
Booth number: 436 


Featuring: Innersoles; midsoles; counter 
materials, 


Representatives: D. F. Mulvihill, E. H. 
Sylvester, A. J. Jeneral, I. Zamcheck. 


Union Special Machine Co. 
Chicago, Ill. 

Booth number: 416 

Featuring: Sewing machines for the shoe 
industry. 


Representatives: Arthur J. Feigal, Larry 
M. Brown, A. E. Brauch, E. E. Gratsch. 


United Last Co. 

Boston, Mass. 

Booth number: 320 

Featuring: “Slide-O-Matic” last; “Slide-O- 
Glaze.” 


Representatives: T, M. Holmes, E. C. Ort- 
mann, H. T. Wood, J. D. McNamara. 


United Shoe Machinery Corp. 
Boston, Mass. 


Booth numbers: 400, 401 and 402 
Featuring: Shoe machinery. 


Representatives: Members of the Boston 
and Cincinnati offices. 


Vulcan Corp. 
Cincinnati, Ohio 


Booth number: 334 


Featuring: Shoe lasts; plain hardwood 
heels and wedges; covered wood heels; 
and new “DoAll” hinge lasts; “Vulcalast,” 
a modern last finish. 


Representatives: A. J. Giese, E. V. Nelson, 
L. Argus, W. Netzer, J. and E. Schmank, 
J. Hendrick, R. H. Schlueter, E. Nichols. 


Western Supplies Co. 
St. Louis, Mo. 


Booth number: 418 


Featuring: Cutout, embossing, seam press- 
ing, and crimping machinery. 


Representatives: A. W., A. H. and R. Alt- 


vater, B. Livingston, J. Holdrieth. 





lf You Want to Sell... 


e Shoe Machinery 
e Tanning Machinery 


e Products & Supplies 


Wilner Wood Products Co. 
Norway, Maine 

Booth number: 409 

Featuring: “Wedgie” heels. 
Representatives: J. R. Wilner, J. E. Bailey. 


Wright-Batchelder Corp. 
Boston, Mass. 
Booth number: 414 


Featuring: “Dryseal” welting; and new 
“Dryseal” “Hi-Wall” welting. 


Representatives: C. F. Batchelder, Jr., 
C. F. Mowery, R. B. Blackler, Jr., Lothrop 
Withington, Jr. 


W. J. Young Machinery Co., Inc. 
Lynn, Mass. 
Booth number: 428 


Featuring: Top-Lift attaching machine for 
wedgies and women’s welt shoes; and new 
heel and lift scarfer for spring heel work. 


Representatives: L. H. Galpin, T. Hutch- 
inson, E. Abrams. 


SULPHONATED OILS 
FAT LI 


hGuwaitTyY AND UNIFORLIEO 4G 
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for these Industries 
in the Ever - Growing 


VA 








MARDEN:‘WILD CORP. 


800 Columbia S?., Somerville, Mass. 
MARDEN-WILD of CANADA, LTD. HALIFAX, N. S$. 








- 
but —what YOU want 
is Experienced Help! 


Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 
AND SHOES! Your “keyed” and confidential mes- 
sage will reach thousands of executives. L&S Want 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 


300 WEST ADAMS ST., CHICAGO 4, ILL. 
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Canadian ARKO ARKO FAT LIQUOR LM:- 


Especially made for horsehide, cow sides glove and gar- 
Notes FAT LIQUORS ment leather. Excellent for goatskin glove and garment. 


auwiuevdmm ARKO FAT LIQUOR LC:- 


® Canadian chain store shoe sales A superior oil for deer, pig, cape and cabretta glove 


increased 17.1% in dollar volume FOR PERFECT leather. 
across the nation in Dec., 1952 com- 
pared with same month a year earlier, TAKE-UP AND A R K 0 FAT LI Q U 0 R C B ee 


with value of their stocks rising 4.6% Processed sulfonated cod oil for vegetable leathers. 


in same period. NOURISHMENT ARKO FAT LI Q UOR D:- 


© Sales of footwear at wholesale For very fine suede leathers where dryness, noutish- 
level across the nation increased 31.9% atate ment and stretch are required. 

during Dec., 1952 compared with 
same month of previous year but in- 
ventories dropped 20.8% in this ae 


period. : INFORMATION, rkansas Ou 


. . SAMPLES AND 
: Canada’s Sixth International DEMONSTRATION seman, uu monet 

rade Fair, which starts June 1 in UPON REQUEST 
Toronto and which attracts wide- Menutecturers of Industriel Chemicals for ever 50 Years INLe 
spread participation by leather and 
footwear industries, is a complete sell- 
out already this year despite being 
35% bigger than last year. Officials 
are reported as having great difficulty 
to squeeze in exhibits in the 260,000 


sq. ft. available due to unprecedented = 

demand for space this year. d f 0 I DIAMOND 
/ 

@ Savage Shoe Co., Ltd., has been aK AL 


granted supplementary letters patent : CHEMICALS 
in Ottawa for purpose of changing Reliable Uniform — Proved 

the corporate name to Savage Shoes The ORIGINAL One-Bath Chrome Tan 

Limited. 














®@ There were declines in imports of DIAMOND ALKALI CO. 
raw hides and skins, unmanufactured CLEVELAND 14, OHIO 


and manufactured leather, during 12 
months of 1952 as against 1951, the 
Canadian Government reports. Raw 
hides and skins fell to $6,151,000 
against $14,212,000, unmanufactured sieceeeitecdidetibai 
leather to $7,619,000 against $9,414,- BEWARE OF SUBSTITUTES FOR 


000, and manufactured leather t 

$7,330,000 pes $7,618,000. ' T A B E R TA o 
TANNERY SOLUBLE CLAY 

PUMP S§ THERE IS ONLY ONE “‘TACCO” 


... have been meeting the: special Sd 
requirements of the Tannery since THE AMERICAN COLOR 
1859. Write for Bulletin TP-629 & CHEMICAL CO. 


TABER PUMP CO. aa 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. umes os es 




















THE WOBURN MACHINE COMPANY 
HIDE AND LEATHER MACHINERY 


PROMPT SERVICE ON MACHINERY REPAIRS 
TEL. WO-2-0330 201 MAIN ST.. WOBURN, MASS. 


April 11, 1953 LEATHER and SHOES 








MANUFACTURERS OF 
FITTED INSOLE STRIPS * PLATFORM MATERIAL © FELT AND FIBRE PRODUCTS 











Suede 


worth the difference 


SLATTERY BROS. TANNING CO. 
210 South St. Boston 11, Mass. 











STASO INSOLE BINDING 


The Most Practical Method for Binding Insole Edges. 
Not-a-Seam-Lap-or-Butt: Most colors in stock. In 
Vinyl Plastic and Pyroxylin. 


BROOKLEATHER SOCKLINING 


A Superior Socklining in Vinyl Plastic and Pyroxylin 
Coatings on a rugged, long-wearing, high leather 
content base. Most colors in stock. 


lll ste tees sats FM rr Se 


= 


BROOKSIDE 


MANUFACTURING, INC. BOSTON 30, MASS. 
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FASHIONS FOR FALL 
(Concluded from Page 25) 
of attention. Both red and riavy look 
well with the majority of basic cos- 
tume shades, so it is not surprising 
to see so many colored styles in the 
St. Louis Fall collections. 

The growing girls’ style picture is 
completed with such assorted and 
basic types of footwear as scuff-proof 
school shoes, sandal oxfords, loafer 
types and casuals. 


Men’s Footwear 

The black wing-tip shoe is return- 
ing for conventional street and busi- 
ness wear. While brown will con- 
tinue to be the volume color in male 
footwear for Fall, St. Louis manufac- 
turers have noted a decided trend 
towards the acceptance of black, and 
back up their observations with many 
smart black styles. 

Aniline-dyed leathers have the en- 
dorsement of men’s style authorities 
here. Top billing also is given to 
grain and cordovan leathers. The 
interest in suede continues, not only 
as an all-over material, but also in 
combination with alligator grained 
or smooth leathers. 

The newest pattern to be promoted 
in the St. Louis market is the wing 
back. U-wing tip blucher oxfords as 
well as plain toe and medallion-tipped 
blucher oxfords will dominate collec- 
tions. 

Laceless oxfords have their devo- 
tees and St. Louis manufacturers are 
mindful of this fact. One new model 
in this category has a belted look in- 
troduced by a strap across the front 
of the shoe. 

In the ever-growing realm of men’s 
casuals, the loafer with a double welt 
sole is a fashion leader. The tassel 
loafer and the moccasin are others 
that men seem to want in increasing 
numbers. 


Boys’ Shoes 

Like father, like son. That sums 
up the style story for Fall regarding 
boys’ shoes. Dad’s favorite patterns 
are seen everywhere—but in smaller 
sizes. 

The wingtip blucher oxford with 
brass eyelets and a pinked tip with 
medallion is a primary example of 
grown-up styling. Other types being 
promoted are the moccasin, wingtip 
and loafer. Outsoles will be made of 
leather, heavy rubber and crepe. 
while popular materials. include 
glossy leathers and elk. Varied shades 
of brown dominate the youthful male 
collections with black increasing 
slightly in importance. Burgundy 
and other wine tones also are favored. 
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Okiahoma City Seeking 
New Factory 


Dale B. Ream, manager of the 
Perry, Okla., Chamber of Commerce, 
reports that that city is seeking a shoe 
factory or tannery. Well-located for 
such an enterprise, the city is on two 
railroads and two national highways. 

The community has a good supply 
of labor, according to Ream, and is 
in a position to finance the construc- 
tion of a suitable shoe plant or tan- 
nery with private capital. 

Any company seeking a new loca- 
tion for its present operations or 
anyone contemplating the start of a 
new shoe factory or tannery may 
contact Ream. 


Shoe Corp. Sales Hit New 
High 

Sales of Shoe Corp. of America, 
Columbus, O0., and its consolidated 
subsidiaries during 1952 totaled 
$66,003,378, some five and one-half 
percent above the previous sales rec- 
ord set in 1951 and an all-time high, 
according to Robert W. Schiff. presi- 
dent of the firm. 

Profits before Federal income 
taxes reached $3,863,077, making 
1952 one of the best in the com- 
pany’s history, Schiff said. How- 
ever, net profit after taxes was $1.- 
874,849, equal to $2.78 per share of 
common stock. This included $276,- 
969 in dividends from A. S. Beck 
Shoe Corp., in which Shoe Corp. of 
America has a controlling interest. 


Schiff reported the company has 
increased its retail outlets to 485 
against 467 units in the previous 
year. It also formed two new sub- 
sidiaries to operate a new shoe plant 
in Puerto Rico, where production 
has started. 

Jack Schiff. vice president, was 
elected executive vice president of 
the corporation. Oscar L. Fleckner 
was named secretary and assistant 
treasurer. The latter was formerly 
vice president, general manager and 
treasurer of Waynesboro Shoe Co., 
Waynesboro, Pa., subsidiary of Shoe 
Corp. All other officers were re- 
elected. 





Deaths 





George W. Melanson 


...75, retired shoe manufacturer, died 
of a heart attack on Saturday, April 4. 
A resident of Lynn for some 60 years, 
he operated the Melanson Shoe Co. 
there for many years. One of the larg- 
est shoe firms in the Lynn area during 
the 1930’s, it employed more than 600 
persons. Melanson retired from the 
business years ago and had been active 
recently in the wholesale shellfish busi- 
ness in New Hampshire. He was a 
32nd degree Mason and active in fra- 
ternal affairs. Surviving are his wife, 
Della M.; a daughter, Mrs. Howard 
Snow; and a granddaughter, Mrs. 
Charles R. Hayward. 


H. DeWitt Erk 


... 57, shoe manufacturing executive, 
died recently in University Hospital, 
Columbus, following a heart attack. 
He was advertising manager of Julian 
& Kokenge Co., Columbus shoe firm. 
Well-known in the shoe industry, Erk 
was also active in community affairs 
for many years. He leaves his wife, 
Helen; a daughter, Mrs. Jeanne Law- 
son; a son, Lt. DeWitt Erk, with the 
Army Medical Corps in Germany; 
two brothers; a sister and two grand- 
children. 
John A. Stone 

. 80, retired shoe executive, died 
recently after a brief illness at his 
home in Derry, N. H. A native of 
Lynn, Mass., he was employed there 
and in New Hampshire for many 
years as a shoe foreman before his re- 
tirement several years ago. 


Robert M. Strother 

. . . 67, shoe executive, died recently 
in a Lynchburg, Va., hospital. He had 
retired in Aug. 1951 as sales manager 
for the Universal division of the Crad- 
dock-Terry Shoe Corp. in Lynchburg. 
An alumnus of Virginia Polytechnic 
Institute and the University of Vir- 
ginia, he had been in the shoe trade 
for 44 years when he retired less than 
two years ago. He was active in local 
affairs, having served on the staff of 
Lynchburg’s revenue commissioner. 
Surviving are his wife; a daughter, 
Mrs. Thomas W. Hopkinson; a son, 
E. Nelson Strother; and a sister, Mrs. 
Henry D. Blackwell. 
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IMPORTANT ANNOUNCEMENT 


Another “First” by AJAX 





You are cordially invited to the first 
PUBLIC SHOWING of 


ROLLER BINDERS and ROLLER FOLDERS 


Precision Engineered to meet present day demands 
for high production at lower unit costs. 


Proudly presented by 


AJAX MACHINE COMPANY 
170 Summer St., Boston Tel. Liberty 2-8684 
BOOTH 301 FACTORY MANAGEMENT CONFERENCE 
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MOSER PAPER BOX COMPANY 
4511-25 N. EUCLID AVE. 
ST. LOUIS, MO. MULBERRY 3500 
ESTABLISHED 1853 
x 
For 100 years we have served the St. Louis market 
with cartons of the latest design. 


Our modern building and equipment enables us to 
meet every shoe box requirement for the manufactur- 


. ers in this area. 








SETON LEATHERS 


SETON 
PATENT 


LEATHER and SHOES 


Holland Exhibit 


An international exhibition of 
leather, footwear and other leather 
goods will be held Aug. 21-31 at 
Waalwijk, center of Holland’s leather 
and shoe industry for many years. The 
exhibition is part of the city’s com- 
memoration of receiving its charter 
some 650 years ago from Duke John II 
of Brabant. 

The exhibition, designed to feature 
latest developments in the leather and 
shoe industry of Holland and other 
Western European countries, will also 
show new equipment and machinery 
used by European manufacturers. 
Daily fashion shows have been sched- 
uled. 


Panama Bans Tanned Hides 


Importation of tanned hides into 
Panama has been banned by a new 
Government regulation. The action 
has been taken to safeguard the do- 
mestic market against a rising influx 
of imported tanned hides, it is re- 
ported. 


Austrian Output Down 


Austria’s production of footwear 
during 1952 fell to a total of 7,681- 
777 pairs, almost a million pairs below 
the 8,380,939 pairs produced in 1951 
and almost on a par with 1950 output 
of 7,407,471 pairs. Only 4,446,272 
pairs of the 1952 total were leather 
shoes, a declire of 11 percent from the 
4,977,773 pairs of leather shoes made 
in 1951. 


Indian Leather Institute 


India’s new Central Leather Re- 
search Institute, first opened on Jan. 
15, 1953, to bring the Indian tanning 
industry “in line with modern scien- 
tific methods,” is now reported at 
work on various tanning projects. The 
Institute is located in Madras, 

Latest count of India’s livestock 
supply reveals 136 million cows and 
‘bulls, 40 million buffaloes, 46.5 million 
goats, 37.7 sheep and 3.2 million other 
animals. 

A shortage of wattle bark has 
prompted the Government to set aside 
some 21,274 acres of land for the 
planting of wattle trees of which 3,237 
acres will be planted this year. The 
trees are expected to yield 10,000 to 
11,000 tons of wattle bark annually 
after reaching maturity. 
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Wanted and For Sale 





Tannery for Sale 


Medium sized tannery in Southwest, equipped 
with new machinery. Consider partnership to 
purchase half and manage buying and selling. 
Tanning experience not needed. We take care 
of tanning. Address B-17, c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, Ill. 


For Sale 
United Shoe band knife splitter, Model A. 
Excellent condition. 
Address D-6, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, II. 





SEDGWICK K. JOHNSON 
Leather Chemist and Tanner 


Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J. 
ELizabeth 3-7336 





Blue Splits Wanted 


BLUE SPLITS WANTED: Car or truckload 
quantities. Untrimmed or trimmed. Also Blue 
Shoulder Splits, Bottom Splits, etc. Steady 
user. 

Address D-8, 

c/o Leather and Shoes, 
300 W. Adams S8t., 
Chicago 6, Ill. 


Wanted 


SHERIDAN PRESS 
Address D-10, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 
For Sale 
6 Landis, model K, sole stitching machines, 
$350.00 each. In good running condition with 
individual motor base attachment. One ma- 
chine set up for moccasin stitching. 


Address: Nashua Footwear Corp., 250 Canal 
St., Lawrence, Mass. 


For Sale 


Job lots of shoe lining sheepskins in waterlily, 
black suede. Few small lots of hat leather. 
Salem Leather Company, Inc. 
26 Boston Street 
Salem, Mass. 
Telephone: Salem 2023 


aul Gallagher 
& Co., Ine. 


CEALERS IN 
DOMESTIC & FOREIGN 


Wickled Sheep Stiiis 


PEABODY, “MASS. 
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Help Wanted 





Shoe Fitter 


WANTED: Shoe fitter experienced on fine ma- 
chine work of upper restyling, fitting and pat- 
tern work on ladies’ and men’s shoes. Kansas 
City, Mo., location Excellent opportunity— 
steady work. Vacation and insurance benefits. 
Address C-20, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6. Il. 


Young Man 
WANTED Young man between 23 and 28, 
college graduate, for training in factory man- 
agement. Those interested only in quick returns 
or reluctant to work in anything but white 
shirt need not apply. Definite future for right 
man who is not afraid of work. Firm is 
nationally known though small, well established 
end reliable. Address D-3, c/o Leather and 
Ehoes, 300 W. Adams St., Chicago 6, Ml. 








Tanner 


ESTABLISHED CHROME UPPER 
LEATHER TANNERY desires man cap- 
able of making side shoe upper leather 
from beam house through finishing. 
Address D-4, c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 











Salesman Wanted 


SALESMAN WANTED to handle sole leather 
products for the Finding Trade. State previous 
experience. Commission basis. For full particu- 
lars address 
D-5, 
c/o Leather and Shoes, 
300 W. Adams 8t., 
Chicago 6, Il. 


| Tanner Wanted 


WOULD PREFER A TANNER with experience 
in tanning lace leather in Rawhide, Indian tan 
and chrome. 
Address B-10, 
c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Il. 


Sales Representative 


WELL ESTABLISHED leather belt manufac- 
turer — with complete line has exceptional 
proposition for high type experienced man with 
contacts in large industries. Various terri- 
tories. Our men know of this ad. Address 
C-19, c/o Leather and Shoes, 300 W. Adams 
St., Chicago 6, Ill. 


Tanner 


EXPERIENCED MAN WANTED, who can 
take full charge of finishing side leather in 
elk and smooth sides. Very desirable position 
open with modern tannery in Puerto Rico. Fa- 
vorable salary and income tax set-up. Address 
D-7, c/o Leather and Shoes, 300 W. Adams 
St., Chicago 6, Ill. 





LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Prenklia St. Selom, Mass. 
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Situations Wanted 





Cutting Room Foreman 


Man with wide experience on all kinds of 
leathers. Can take full charge of all upper 
leather buying as well as running room. Will 
go anywhere. Address Q-15, c/o Leather and 
Shoes, 10 High St., Boston 10, Mass. 


Making Room Foreman 


STOCKFITTING AND MAKING ROOM FORE- 
MAN of 20 years’ experience available at once. 
Can handle all types of shoes. Very good 
knowledge of patterns. Address Q-9, c/o 
Leather and Shoes, 10 High St., Boston 10, 
Mass 


Cutting Room Foreman 


I CAN TAKE FULL CHARGE of any cutting 
room, get the work done and keep accurate 
control of inventory. Know leathers and how 
to handle fabrics. If interested address Q-10, 
c/o Leather and Shoes, 10 High St., Boston 
10, Mass. 


| Stitching Room Foreman 


AVAILABLE WITHIN TEN DAYS, stitching 
room man of wide experience. Knows how to 
train and get along with help. Can get the 
work out on time. Address Q-6, c/o Leather 
and Shoes, 10 High St., Boston 10, Mass. 


Hide Man 


POSITION WANTED: Years of experience in 
curing, buying and receiving hides. 
Address D-9, 
c/o Leather and Shoes, 
300 W. Adams 8t., 
Chicago 6, Il. 


rae 

s WIDE 
You can save about 35% labor time if you 
use Schaefer Shoe Cementers in your stitch- 
ing room. Uniform machine cemented coat- 
ings not only save time, but prevent slow- 
drying, wrinkles, blisters and leather 
distortion. Ideal for sock linings, vamps, box 
toes, innersoles, linings and heel pads. 


SCHAEFER MACHINE COMPANY, INC. 


69 Carbon Street, Br dgeport, Connecticut 

Tel Br dgeport 68-2250; New York City 

LExington 2-2010; Boston ARlington 5-8096 
AGENTS IN PRINCIPAL CITIES 
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April 12-16, 1953 —- Advance Boston 
Showing of Fall 1953 shoe styles. Spon- 
sored by New England Shoe and Leather 
Association. Hotels Statler and Touraine 
and member showrooms in Boston. 


April 19-22, 1953—St. Louis Shoe Show. 
sponsored by St. Louis Shoe Manufacturers 
Association in leasing St. Louis hotels. 


April 26-28, 1953—Fifth Factory Manage- 
ment Conference. Sponsored by National 
Shoe Manufacturers Association. Nether- 
lands-Plaza Hotel, Cincinnati, O. 


May 1-2, 1953 — 1953 Convention of 
North American Superintendents’ and Fore- 
men’s Association. Hotel Commodore, New 
York City. 


May 3-7, 1953—Popular Price Shoe Show 
of America showing of footwear for Fall 
and Winter 1953. Sponsored by National 
Association of Shoe Chain Stores and New 
England Shoe and Leather Association. 
Hotels New Yorker and McAlpin, New 
York City. 


May 10-13, 1953— Parker House Shoe 
Show. Sponsored by Boston Shoe Travel- 
ers Association and Parker House Show 
Committee. Parker House, Boston. 


May 25, 1953—Joint Meeting, Metropolli- 
tan New York Region of National Hide 
Association and National Association of 
Importers and Exporters of Hides and 
Skins. Hotel New Yorker. 


June 7-10, 1953—-Annual Convention of 
American Leather Chemists’ Association. 
Netherland-Plaza Hotel, Cincinnati, O. 


June 13-15, 1253—Shoe Service Industry 
Trade Exposition. Sponsored by Shoe Serv- 
ice Institute of America, in conjunciion 
with its 48th Annual Convention. Hotel 
Sherman, Chicago. 


June 15-16, 1953—Annual Spring Meet- 
ing of National Hide Association. Sham- 
rock Hotel, Houston, Texas. 


August 17-19, 1953—Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza. 
New York City. 


August 18-19, 1953—Showing of Amer. 
ican Leathers for Spring and Summer, 
1954. Sponsored by Tanners’ Council of 
America. Waldorf-Astoria, New York City. 


Sept. 6-11, 1953—Annual Meeting, Inter- 
national Union of Leather Chemists Soci- 
eties. Barcelona, Spain. 


October 11-14, 1953 — Canadian Shoe 
& Leather Convention and Shoe Fair. Spon- 
sored by shoe manufacturers, shoe sup- 
pliers and tanners. Mount Royal Hotel, 
Montreal. 


Oct. 21, 1953—Annual Fall Meeting, Na- 
tional Hide Association. Edgewater Beach 
Hotel, Chicago, Ill. 


October 22-23, 1953—Annual Fall Meet- 
ine of Tanners’ Council of America, Edge- 
water Beach Hotel, Chicago. 


Oct. 26-29, 1953—National Shoe Fair, 
sponsored jointly by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association at the Palmer House 
and other Chicago hotels. 
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SOT yt 


Our business is sole-sewing threads—linen, 
cotton and nylon. We make all types for standard and 
specialty work—outsole stitching, inseaming and last- 
ing, braided and twisted threads... ready wound 
bobbins for Goodyear and Littleway stitchers—for 
utility and style. 


Barbour’s is headquarters for strong, 
trouble-free, easy-working threads. They are spun and 
twisted in our own plants and are known in the shoe 


and leather industry for highest quality construction. 


Just name the threads you want—we’ll 


supply them. 


BARBOUR’S THREADS— Sinew « International and Thread Lasting Linen Thread 
¢ Backseam “‘Closing’’ Linen - Kantstrand and Pioneer Braided - Nylon - Red Hand 
 Littleway ¢ Thread Lasting Cotton «Shurseam « Supertite « Liberty «Gold Medal 
¢Queen ¢ Castle and Passaic *« Ready Wound Bobbins for Littleway and 
Goodyear Stitchers 
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...comtorltable 


Something new and beautiful in resort footwear is 
provided by these bands of SHUGOR, in highly- 
colored Roman stripes, appealing candy stripes, 

and_ conservative gold and silver lace 

patterns. Their unusually striking 

beauty and attractiveness 

have made them a 

Florida favorite—and 

a successful northern 

season seems assured. 


THOMAS TAYLOR & SONS 


HUDSON MASSACHUSETTS 





